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TTS USEBARRED IN MICHIGAN 


DUE NOTICE GIVEN COMPANIES. 


Decision by Supreme Court Nullifies 
Operation of Co-Insurance Clause 
In State, 


Like a thunder-bolt from a clear 
Sky waz the notice received on Thurs 
day last by the Officials of fire insur- 
ance companies represented in Michi- 
gan, that the use of the co-insurance 
clause is held to be of no effect in 
settling losses in the State, and that 
it must so be regarded in future. 

The official communication of Com- 
missioner of Insurance James V. Barry 
upon the subject reads as follows: 

“In an op‘nion rendered this day in 
the case of Attorney General, ex rel., 
Michigan Lubricator Company vs. 
Commissioner of Insurance, the Su- 
preme Court has held the use of the 
so-called co-insurance or percentage 
value clause commonly attached to 
fire insurance policies issued in this 
State to be a violation of Act. No. 152 
of the Public Acts of 1895. The par- 
ticular clause considered by the court 
reads as follows: 

“In consideration of a reduced rate 
of premium, ¢t is hereby agreed that 
in case of loss this company will pay 
only such proportion of the loss a3 
the sum hereby insured bears to 89 
per cent of the value of the property 
insured, but in no case shall this com- 


pany be liable to a greater proportion | 
of any loss than the amount hereby | 


insured shall bear to the whole insur- 
ance whether valid or not.’ 

“Inasmuch as fire insurance 
panies have used this so-called per- 
centage clause in good faith under 
the uniform ¢nterpretation given the 
law by this department, no drastic 
action will be taken against compa- 
nies which have heretofore attached 
this rider to policies issued in this 
State. 


com- 


* . . ey 
“You will please take notice that if 


the clause in question or any s'milar 
clause is attached by your company 
to any policy issued in Michigan after 
this date, or if any such clause here- 
tofore attached is taken advantage 
of by your company in effecting the 
settlement of a loss, or is treated by 
your company as being in any way 
binding upon the policyholder, I shall 
deem it my duty to enforce the pen- 
alty named in the law. ,This penalty 
is the revocation of the company’s 
authority to transact business in Mich- 
igan.” 

As there is no law in Michigan 
prohibiting the use of the co-insur- 
ance clause the underwriters proper: 
ly azsumed that they were justified in 
attaching it to the pol’cy and making 
it part of the contract. Now that 
they were in error, under the Supreme 
Court decision, in us‘ng the clause, 
of course, it will be discarded. 

At once the Michigan insurance 
men learned of Commissioner Bar- 
ry’s ruling they set to work preparing 
a clause, which it was hoped the 
State Leg'slature would by special en- 
actment permit being used. That the 
measure will be adopted at th's time, 
however, is highly improbable; the 
present session of the legislature con- 
cluding within a few days. 


New York and Boston, Thursday, June 13, 1907. 
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IPERKINS’ LIFE INSURANCE 


IN REMEMBRANCES. 

| Plausible Stories Allay Suspicion 

When Applications Were Made 
Few Months Ago. 


| GENEROUS 


The case of L. H. Perkins of Law- 
rence, Kansas, who fel] from the top 
of his house and died without regain- 
ing consciousness promises to be an 
interesting one. While none of the 
newspaper reports declared it 
to be a case of suicide there has been 
a veil of mystery and suggestiveness 
about the manner in which the ac- 
counts have been written. One paper 
says: 

“Perkins went up to the roof, but 
nobody knows what he went for. A 
man working on the place saw him 
topple over and gave the alarm. Per- 
kins carried life insurance amounting 
to about $450,000, most of which was 
taken lately. He had been hard press- 
ed financially for some time. It is 
said that he gave notes for insurance 
premiums amounting to $16,000 and 
that they are now here for collection.” 

Another account states that preced- 
ing the application for life insuranc 
| Perkins made careful inquiry as to 
what was deemed the mo deadly 
poison, and at the same time was dif- 
ficult to detect after death. This feat- 
|} ure was substantiated before death 
| occurred. One of the companies hav- 
' ing considerable insurance on his life 
learned of this inquiry shor 
| the insurance was written and 
gated the matter Perkins 
seemingly plausible excuse f 
tion, claiming he was a me! 

oard which passed upon app 
| for admission to the bar and that 
| desired this information for th 
|} pose of submitting an hyp 
in the examination blar 
withstanding 
| came suspicious and trier 


return of its 


have 
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policies 
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150 feet to the ground 

A bank official *s quoted 

‘It seems peculiar that a man 
| New insurance for such 
as Mr. Perkins did and 
borrowed funds to float 
to be busine 
ment for an insurance agent to write 
such large and accept 
large persona] notes in payment of t 
| first premiums. This is especially 
when every one of these agents knew 
| that Mr. Perkins was taking out 
| pol'cies in other companies and they 
, must have known that notes were 
given in payment for all of the first 
| premiums 

I understand that at three 
notes, two for $6,000 each, one for 
about $8,000, in payment of the first 
premiums, were given by Mr. Per- 
kins to the agents within the last few 
months, the three within the last year. 
Mr. Perkins always paid all of the 
bills on presentation. That was his 
rule, and I am told that he informed 
the insurance men that the notes 
would be taken up when presented to 
the banks here. The notes were sent 
here Jast week, the agents offering to 
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true 
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discount them to the banks, but the 
circumstances were of such a peculiar 
naiure that I do not think any of the 
banks took any of the notes. I be- 
lieve that the notes were offered to 
some of the.business men and invest- 
ors;*but-weresturned down by them.” 

Whatever may have been the actual 
circumstances, it seems quite likely 
that the companies will have to pay, 
as suicide, even if it actually was 
such, is difficult to prove. 

Perkins was a lawyer with a seem- 
ingly good practice and excellent so- 
cial connection. About six months ago 
he applied for $300,000 in the New 
York Life and $100,000 in the Mutual 
Life. In the case of the New York 
Life he desired to name some 20 or 
30 beneficiaries remembering all the 
benevolent organizations with which 
he had any connection, and relatives 
—distant and near. The company 
sent a medical examiner and inspect- 
or from the home office to make 4 
thorough examination. After satisfy- 
ing itself on al! other points, the query 
was raised as to why so many bene- 
ficiaries should be named. The appli- 
cant stated that he had numerous in- 
terests, that success was certain as 
long as he lived, but with his possi- 
ble death would come uncertainty 
While thinking over the matter he 
conceived the idea of gradually sell- 
ing all his interests, which would 
suply the cash—some $25,000 to $30,- 
000 per year, with which to pay for a 
half million of life insurance. In 
this manner, he said, he could dis- 
pose of his estate during life and leave 
ready cash for his beneficiaries. 

The company then suggested a pol- 
icy for each single beneficiary and 
they were so issued, some twenty or 
thirty in number for a total insurance 
of $300,000. 

Proofs of death have not as yet 
been filed with either the New York 
Life or Mutual Life, but there seems 
to be no question as to the prompt 
payment of the claims upon the filing 
of same. 





MICHIGAN STATE LIFE. 
Detroit Company Launched With 
Capital of $100,000 and a Like 
Amount of Surplus. 

The Michigan State Life Insurance 
Company, with a capital stock of 
$100,000, and a surplus of a like 
amount, has been organized at De- 
troit. The officers elected are as 

follows: 

President, C. A. Goodale, formerly 
secretary of the Missouri State Life; 
vice-president and general counsel, 
F. H. Watson, District Attorney; vice 


president and secretary, J. W. Me- 
Causey, president of the Union .City 
National Bank; medical director, Dr. 
J. B. Bradley, auditor general; as- 
sistant medical director, Dr, Arthur 
M. Hume, of Owosso: director of 
agencies, Frederic Apps, formerly 
State agent for the Missouri Life. 


The company expects to be ready for 
business shortly in offices in the Ma- 
jestic building, and to be issuing poli- 
cies by August 1. 


Bars Board Contract Companies. 








R. E. Folk, Insurance Commission- 
er of Tennessee, calls attention to the 
law of that State which not only for- 
bids the sale of board contracts, but 
bars companies issuing them from 
doing business there. It is the inten- 
tion to enforce this law, even though 
policies are issued in other States. 


McMullen 


F. E. MeMullen, president of the 
National Association of Life Under- 
writers, is in Toronto for the purpose 
of arranging details in connection 
with the convention to be held in 





in Canada. 


that city. August 21, 22 and 23. 





FACTS VERSUS TREORIES 


RESERVE INVESTMENTS. 








Equitable Has More Than Quota In 
Some Western and Southern 
States. 





In a letter discussing the invest- 
ments of the Society, President Paul 
Morton of the Equitable Life say's: 

“You are constantly hearing that 
the money paid for life insurance 
premiums in the large companies is 
diverted from local investments, and 
the argument has frequently been ad- 
vanced that people who take out in- 
surance on their lives should so place 
it that the money will not leave the 
State. 

“For your information [ take pleas- 
ure in calling your attention to the 
following statement showing how the 
assets of this Society are invested 
in the Southern and Western States, 
and how they contribute to the wel- 
fare of the.whole country in general 
and your State in particular: 


EN. sc cdvnduacame doen $3,099,000 
re 974,000 
EE. SoNwes inne wanse ee 4,038,000 
ID? Satin dck. nhc imine are aeen 5,142,000 
Re re 5,222,000 
a, Oe er ee ee 924,000 
OEE Oe ae ee 4,048,000 
BD aside dns S:a: waar. aoe ete 
ee ene ee ee oe 12,617,000 
FBGA Territory .....006:00006 443,000 
RR oer rer 6,836,000 
SFE T ET ETE T TS: 
SD 355 665 «4b hdaae ooo 11,637,000 
EE. cnn csiccsvacinenee 2,631,000 
BRED «oc cccivcriscnccess Be 
a ee 2,207,006 
rn re 6,009,000 
EL. anges eraascnee 2,065,000 
CECT 767,000 
re Serre 8,197,000 
ae eee re 1,890,000 
DL. oaidennt steeGadawe 7,526,000 
PEE Sreccens toetaaeeen 640,000 
PE OD 505.0.65.ccuedvwar 1,376,000 
WHORE QPOMRE occ ciccce dics 1,649,000 
North Dakota .......s.c0- 677,000 
EC er ee errr 11,634,000 
CED ce wenevcsencsesus 1,006,000 
SN tea Nein Wk Seale meme 1,158,000 
South Carolina ........... 975,000 
eer 1,305,000 
ND onc 8 Soci sen enenes 1,909,000 
NE. Gd aSssekaseaccewne® 10,958,000 
BM! btiecinake crews ek mania 2,134,000 


6,592,000 


Virginia 
1,202,000 


Washington 


WOO VITHIMIA ..wcscciceees 5,523,000 
err 2,342,000 
Wyoming ................. 3,367,000 


Scattering Its Investments. 


“One of the first things I did on be- 
coming President of the Equitable 
was. to announce that it would be the 
policy of the new management to in- 
vest the Society’s funds in the terri- 
tory producing the best results as to 
mortality, premiums and experience 
generally, so far as it could be done 
with safety and a reasonable rate of 
interest. This seemed to us the fair 
thing to do, and we are convinced that 
it will appeal to you as a sound propo- 
sition. The above statement shows 
what has been accomplished in this 
direction. 

“The Equitable has $1,376,676,000 of 
insurance in force, of which $484,568,- 
000 or 35 per cent. of the total, is in 
Western and Southern States. 

“The total reserve fund, covering 
all of the insurance in force, is $350,- 
777,000 and of this amount $129,780,- 
000 or 37 per cent. of the whole, is in- 
vested in Southern and Western 
States. In other words 37 per cent. 
of our total reserve is invested in the 
States of the West and South and 
while only 35 per cent. of our total in- 
surance is carried in those States. The 
only criticism that has been made is 
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that the money we have invested in 
the Western and Southern States is 
mostly in railroad securities instead 
of in farm or other real estate mort- 
gages. This criticism we do not think 
is a fair one. 

Studying Real Estate Conditions. 

“It is my opinion that in no other 
way can the Society invest its funds 
so as to generally satisfy the people 
in your State better than in furnish- 
ing money for providing adequate 
transportation facilities. Without rail- 
roads, your markets would be so re- 
stricted that your lands and resources 
would be of small value. Further- 
more there is always a broad market 
for railroad securities. The Society 
has recently had one of its best real 
estate appraisers through the West 
and South for the express purpose of 
studying values with a view to mak- 
ing more real estate investments in 
your section of the country when it 
can be done conservatively. 

Not Making Farm Loans. 

“At present we are-not making farm 
loans, but we desire mortgages on 
wel] improved inside business proper- 
ty in well established cities. We do 
not make loans of any kind except on 
the persona] investigation of our own 
appraisers, the expense of which de- 
bars us from considering loans of 
small amounts. 

“I am not sending you this letter in 
order to secure its publication, but 
in order that you may personally 
know the attitude of this society in 
the matter of investments, and in or- 
der that you may see the equitable 
manner in which it is distributing its 
funds.” 





TAKES GENERAL AGENCY. 





Business-Getting for Marquette Mut- 
ual of Chicago to be Handled 
by Distinct Corporation. 





The American Bankers’ Securities 
Company has been organized under 
the laws of Illinois with $500,000 capi- 
tal all of which will be paid up. The 
company has made a general agency 
contract with the Marquette Mutua! 
Life of Chicago, whereby it secures 
the entire agency, plant and machin- 
ery of the company. The two compa- 
nies are entirely distinct, the stock 
holders of the securities company hav- 
ing no interest in the life company 
and none of the officers or directors 
of the life company are concerned 
in the securities company. The stock 
of the securities company will be sold 
exclusively to bankers and will not 


be given as an inducement to take 
insurance. 
Officers of the American Bankers’ 


Securities Company have been elected 
as follows: President, Dr. Stuart 
Johnstone; vice-president, Frank Rus- 
sell; treasurer and secretary, Wm. B. 
Williams; agency manager, Col. Ward 
Douglass. 

Dr. Johnstone is one of the most 
eminent physicians in Chicago, with 
a large practice. He is part owner of 
the Lake View Hospital and is also 
interested in other medical institu- 
tions. Mr. Russell is connected with 
the United States Sub-Treasury in 
Chicago. Mr. Williams was former 
sub-treasurer of the United States in 
Chicago. Col. Douglass is an experi- 
enced life insurance man. 

The Securities Company has already 
opened offices in the Masonic Temple 
and has contracted with a number of 
agents. The Marquette Mutual of 
erates in Illinois and Pennsylvania 
and these two States will be carefully 
organized. The Securities Company 
expects to produce a large business 
for the life company. It agrees to 
see that all the terms and conditions 
of the policy contract are carried out 
and will transact all business between 
policyholders and claimants and tne 
home office of the life company. 


June 13, 1907. 


WISCONSIN LEGISLATION. 





Committee Following “Unsupported 
Opinions”—How Dawson’s Address 
Became Public. 


The hearings before the Wisconsin 
Legislative ‘Committee on the pro- 
prosed measure recommended for 
adoption jn that State are nearing an 
end and it is expected a report will 
be made within a few days. The Leg- 
islature is scheduled to adjourn July 
1st. 

Speaking before the committee, 
John M. Olin, counsel of the North- 
western Mutua] Life, said: 

“This is an intricate subject, and 
if there is any field of legislation 
where your laws cught to be sustain- 
ed by authority and experience, it is 
here, and you should not follow un- 
supported opinions, no matter how 
able the ‘Moses may be who comes 
here from Michigan to write into 
your statute books, the laws of the 
State of Wisconsin, for the purpose 
of experiment.” 

The question of good faith on the 
part of the Northwestern Mutual Life 
in publishing the recent address of 
Miles M. Dawson before the legisla- 
tive committee, was further consid- 
ered. 

Mr. Ekern had charged that the 
Northwestern had been guilty of a 
“contemptible piece of work” in hav- 
ing the address printed without any 
printers’ mark on it and, therefore, 
making it anonymous. He also said 
that parts of the address had been 
omitted. 

After J. C. Crawford, associate ac- 
tuary of the company, had explained 
a statement made by Mr. Ekern in 
comparing the annual expenses with 
the payment of death claims, Judge 
Noyes stated that he did not propose 
to argue the bills again before the 
committee, but did want opportunity 
to defend the officers and the North- 
western company from the _ attack 
made on them on account of the pub- 
lication of the Dawson address. He 
then produced, and read into the rec- 
ord, an original letter from Mr. Daw- 
son, in which he suggested and ad- 
vised the printing of his argument, 
and placed before the committee the 
copy for the pamphlet as edited and 
revised by Mr. Dawson himself. This 
was after his work here had been 
concluded and he, himself, suggested 
that the members of the Legislature 
might ‘want to know what he had to 
say. 

Doing a Nice Business, 

Reports from two Aetna Life men— 
widely separated in location—during 
the past week indicate that business 
is very satisfactory. Loren B. Will- 
iamson, who took charge of the Aet- 
na’s General Agency at Louisville, Ky., 
on January ist, has secured life in- 
surance during the first five months 
aggregaling nearly $750,000—his per- 
isona] business averaging $100,000 per 
month, which is mighty good work. 

B®. F. Reinmund, of Newark, New 
Jersey, manager for the Aetna Life. 
is also well pleased with the busi- 
ness secured. Mr. Reinmund injects 
system and ‘study into his efforts, mak- 
ing use of every honorable course 
possible to get the name on the dot- 
ted line. The determination to do, is 
what brings the success. 








Syracuse Company Invites Inspection. 





The New York Safety Reserve 
Fund, an assessment life company of 
Syracuse, whose methods of doing 
business have been severely criti- 
cized by the Insurance Department 
of this State, has asked the attorney 
general to pass upon the forms of 
policies written and also the question 
within the law. 
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MUTUAL COMPANY BLECTIONS 


MANY IMPORTANT CHANGES. 








Bill Revising Present Law Introduced 
Into New York Legislature— 
Likely To Pass. 





The Rogers Bill, introduced in both 
branches of the New York Legisla- 
ture last week amending the Insur- 
ance Law relating to the certificate 
of authority of agents and to the elec- 
tion of directors in mutual life insur- 
ance companies contains many 
changes from the old measure. 

Certificate of Agents. 

It provides that “No person shall 
act as agent, sub-agent or broker, in 
the solicitation or procurement of ap- 
plications for insurance or for any 
policy of insurance, for any life in- 
surance corporation doing bus'ness in 
this State, without first procuring from 
the superintendent of insurance a cer- 
tificate of authority, which must be 
renewed annually on the finst day of 
January, or within sixty days thereaf- 
ter. Such certificate of authority shall 
be executed in triplicate; one copy 
thereof shall be filed in the office of 
the superintendent, and two copies 
thereof shall be issued to such agent, 
sub-agent or broker, one of which 
copies such agent, wb-agent or broker 
shall, within thirty days after such 
certificate is issued, cause to be filed 
in the office of the county clerk of the 
county in which such agent, sub-agent 
or breker resides. 

Election of Directors. 

“The proposed measure, if enacted, 
will require each corporation to file 
wth the Superintendent of Insurance 
six months before an election two fuli 
and correct licits of names, ‘placed in 
separate volumes containing not to 
exceed three thousand names * * * 
and these lists shall be corrected from 
the records of the home office so that 
a list as nearly correct as may be 
shall be on file to within three months 
of such an election, 

“All said lists shall be subject to in- 
spection and covy under regulations 
prescribed by the superintendent of 
insurance at any time during business 
hours by any policyholder in said corp- 
oration or by his authorized represen- 
tative during the six months prior to 
election. 

Nominations by Policyholders. 

“Where policyholders in any com- 
‘pany shal] have made nominations as 
here'nafter prescribed, they, or a com- 
mittee representing them, shall upon 
demand, wit) the a»proval of the ©"1- 
perintendent of insurance and the 
pavment to the company of the actual 
cost of making such copies, be furnish- 
ed by such company with a covv of 
such let o* policyholders or with 2 
copy therefrom of the list for a separ- 
ate jurisdiction. A ccnmy of a list so 
taken, or of any part thereof. shall be 
eld ‘by persons receiving the same 
inv‘olate for the purposes of said 
nom‘nators in a nendine election and 


Requirec bv its Charter to 
maintain the legal reserve on 
every policy it issues. 

“The Masonic Mutual Relief 
Association” of the District 
of Columbia chartered by Con- 
gress 1860. 

“Combines legal reserve 
safely with old-line economy” 

An exceptional opportunity 
for producing agents. 

WM. MONTGOMERY, 
SEC ¢ETARY, 
Cor. 12th & G Sts., N. W. 
Washington, D. C. 
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shall not be transfererd to other per- 

sons for any other use whatever. At 

the close of the canvas of tthe votes 
all copies of such lists shall be re- 
turned to the company. 

“A certificate bearing the names of 
qualified voters desiring to make nom- 
inations must be filed with the super- 
intendent of insurance and such nom- 
inators must also file a copy of said 
certificate, certified by said superin- 
tendent, at the home office of the com- 
pany at least five months before such 
election. 

“All certificates of nomination shal] 
be accompanied by a written accept- 
ance of such nomination by each nom- 
inee thereon. A court of record may 
for causé shown direct the name of 
any candidate to be stricken from a 
ticket on tile and may authorize the 
nominators of such ticket to substitute 
the name of another person to fill the 
vacancy so made. 

“If no independent nominat‘on shall 
have been made as hereinbefore pro- 
vided, then and in that case all furth- 
er proceedings in connection with 
such election as provided by this sec- 
tion may be omitted, and said election 
shal] then be conducted and held un- 
der such rules and regulations as the 
superintendent of insurance may pre- 
scribe; but no votes sMali be cast or 
counted except for wa‘'d candidates 
nominated by the board of directors. 
or for such candidates as the board 
of directors may have nominated to fill 
vacancies among aid candidates caus. 
ed by the death. disability or refusal 
to stand as candidates of anv one or 
more of those so nominated.” 

A special form of ballot is outlined 
and “no other or different ballot shall 
be used, except that a duplicate ballot 
or ballots may be ‘supplied to any 
pol'eyholder and voter or to the hold- 
er of this proxy, for his own use, pur- 
suant to rules and regulations pre- 
scribed by the superintendent of in- 
surance.” 

Voting By Proxy. 

“Any policyholder may vote by 
proxy executed to any person, wheth- 
er designated in tthe certificates filed 
as aforesaid or otherwise. The exe- 
cution of a proxy shall be attested by 
a subscribing witness and the proxy 
shal] set forth the number of at least 
one policy held by the person giving 
it. A proxv shall not be valid unless 
executed within three months prior to 
the election and shall be used only at 
such election or any adjournment 
thereof and may be revoked by the 
policyholder giving the same at any 
time prior to the opening of the polls 
upon the day of such election. In ex- 
ercising such jproxy the holder or ho!- 
ens tthereof shall vote only upon the 


‘official ballot, or the duplicate thereof, 


furnished to such policyholder as 
hereinbefore provided, to which such 
proxy shall he attached. In so voting 
thre proxy holder shall sign said bal- 
lot in the name of the policyholder, 
and shall also sign his own name as 
proxy. ‘Ballots voted by proxy holders 
shall be mailed to the home office, or 
voted in person by said proxy holder, 
in the same manner as herein pre- 
scribed fr ballots voted directly by 
policyholders, 
Receiving Ballots. 

“All ballots by mail shall be receiv- 
ed at the home office of a company 
holding an election by two or more 
persons, one-half of whom shall be ap- 
pointed for that purpose by the su- 
perintendent of insurance and one- 
half by the directors of the company. 
The compensation of the custodians so 
appointed shal] be paid by the com- 
pany. Such custodians shall keep a 
daily record of the envelopes marked 
as containing ballots for directors 
wh'ch are received at the home office, 
and shall securely retain them in their 
joint custody in safety vaults or com- 
partments accessible only ito such cus- 
todians and not to either of them 


(Continued on page nine) 
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AFFIRMATIVE EVIDENCE GIVEN 


IN DETAIL— CIRCUMSTANCES 


WHICH MAKE SUCH PROTECTION OF INCALCULABLE VALUE 
TO THE WEALTHY CLAS S—AIDS TO SOLICITORs. 


(By Edward A. Woods, Manager, Pittsburg Agency Equitable Life). 





Such a business as we secured last 
month demonstrates that the time 
never was so opportune to interest 
men of large means in adequate life 
insurance. It is my prediction that 
at no time in the history of life in- 
surance have so many large lines of 
insurance ‘been placed as will be 
placed within the next few years. 
Most agents do not sell wealthy per- 
sons adequate life insurance, because 
they are too timid; they have not or 
do not secure access to such people, 
or they do not understand their needs 
and methods of doing business. Un- 
fortunately most life insurance agents 
have not sufficient familiarity with 
the condition of men of large wealth 
to properly appreciate their need of 
insurance, It is popularly believed 
that (a) it is not difficult to keep 
money but to get it; (b) Wealthy men 
have ready money; and (c) They can 
always command money. None of 
these beliefs is correct and moneyed 
men know it well. Few people get 
money; fewer who get it keep it; 
wealthy men with few exceptions bor- 
row heavily, havelittle cash,and there 
are times when the wealthiest fee! 
their lack of ready money, as abun- 
dant illustrations how. 

Money Value of a Life. 

Thoughtless people ask why such a 
man as John Wanamaker, for example, 
carries a million and a half of life 
insurance. Why does he carry so 
much life insurance? A man like 
Wanamaker is shrewd enough to car- 
ry both life and fire insurance some- 
what commensurate with his needs, 
just as he carries more drygoods and 
occupies a larger building than a 
smaller competitor. The idea that be- 
cause say $800 of fire insurance is 
sufficient for a $1,000 building, it is 
not necessary to insure as heavily in 
proportion to its value a $1,000,000 
building, is so absurd as to require but 
its statement ito confute it. Moreover, 
the owner of a $1,000,000 building is 
probably better able to pay the prem- 
jum upon an adequate amount of in- 
surance than the man struggling to 
maintain a $1,000 property. Many peo- 
ple look at the amount of fire insur- 
ance to be carried entirely from the 
point of view of the convenience of 
paying the premium and not how 
much insurance is necessary. What 
man decides the amount of fire insur- 
ance by the premium to be paid in- 
stead of the amount needed if the 
building burned down? !f men will 
approach the question of how much 
life insurance to carry by considering 
how much will be needed by their fam- 
ilies, creditors and estates, when they 
die, it will be more reasonable, verv 
much more insurance will be carried. 
and it is this point of view to which 
we should draw attention. If this rule 
were applied, many wealthy men 
would ‘be unable to get an adequate 
amount of life insurance, just as our 
largest concerns find it impossible to 
get in all the fire insurance compa- 
nies in the world the fire insurance 
required. What money, for example, 
would compensate for the lives of 
John D. Rockefeller, J. P. Morgan, 
H. C. Frick or such men, to the prop- 
erties and persons in which they are 
interested? The death of single in- 
dividuals—as, for example, that of 
Roswell P. Flower—has caused shrink- 
age in the values of securities all 
over the world to the extent of m.il- 
lions of dollars, greater amounts than 
could have been covered by all the 
life insurance obtainable. 

A man will succeed, fail or die. If 
he succeeds, the comparatively small 


amount of premiums safely invested 
in life insurance is no disadvatitage 
but frequently props up and saves 
from failure; if he fails, life insurance 
is either the only salvage for tbe 
family or is lost equally with other 


property; when death comes—and it 
surely comes—in most cases it is or 
Saves the whole estate. The plans 
of wealthy men depend upon 
and extend over many years 
Men of small capital live more 


from day to day, week to week, 
month to month. But the men erect- 
ing wailroads, manufacturing plants; 
developing rea] estate, mining, ore 
or lumber property: organizing cor 
porations; establishing any kind of 
large buwziness, require years for their 
pians to mature. What would the 
estates of Johu Wanamaker, John D. 
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H. Rodgers, Andrew 
Westinghouse and 
H. C. Frick have been worth had 
they died thirty years ago? How 
many men of great ability have died 
before their plans had ripened, when 
not only have large prospective earn- 
ings been lost but even the funds 
invested in partly developed plans 
have been iost altogether for lack of 
ready money which might have been 
provided by life insurance? 

Life Insurance Strengthens Credit. 


Rockefeller, H. 
Carnegie, George 


Credit is often the principal 
asset of a wealthy man. Mr. 
Armour once said tha he made 
money by borrowing other people’s 


money and using it better than they 


could. Senator Knox has said that 
goodwill and credit are often the most 
valuable assets of a concern, more 
so than the visible property. No. wise 
man of means allows visible, com- 
bustible property to be uninsured 
against posisible loss by fire. How 


muoh more important that such brains 
large 


as have built up a 
should be insured for the protection 
at least of their families! Adequate 
life insurance strengthens credit whi! 
plans are developing. There are 
times, when financial conditions are 
acute, when the death of that mem- 
ber of a firm chiefly giving it credit 
has put an otherwise prosperous busi- 
ness into the hands of a 
Some years ago, in this city, the paral- 
ysis of one of our wealthiest men put 


enterprise 


receiver 


his prosperous corporation into the 
hands of a receiver in 48 hours. The 
fact that the mercantile agencies 
quote the amount of life insurance 
carried illustrates the credit value of 
life insurance to wealthy men. Very 
mbination of deaths 


often such a ce 

as have recently occurred, for ex- 
ample, in the Colorado Fuel & Iron 
Company, seriously cripples a pros- 


perous concern. It is true that partly 
developed properties of rich men of- 


ten turn out well, but for the benefit 
of other people. The property of the 
Long Island Railway developed by 


Austin Corbin is very valuable to t 
Pennsylvania Railroad, but not to the 
estate of Austin Corbin. 

Credit Ceases With Death, 

It is the rich men of the 
country who are in debt. Poor 
men cannot borrow a million dol- 
lars; rich men can. .The fact that 
a rich man has credit, while his great- 
est opportunity, is often his greatest 
peril; but it can be safeguarded by 
life insurance. Credit with the indi- 
vidual ceases at death. Estates can 
rarely borrow, and only with much 
legal work. Credit is not always or 
usually a mere matter of interest and 
collateral. Loans are for fear or fav- 
or. Both cease when a man is dead. 
It is the accumulations of those of 
moderate means deposited in our sav: 
ings banks, our trust and life insur- 
ance companies, borrowed by wealthy 
men and corporations, that are used to 
develop large plans. It was shown 
recently that one of the wealthiest 
men in the country, a high official of 
the Standard Oil Company, carried an 
indebtedness of $50,000,000. If it is 
wise for a man to insure his life for 
enough to meet this debts, how much 
life insurance should a man like that 
have carried? Mrs. Stanford has re- 
cently said that when her husband, 
Leland Stanford, who left nearly $35,- 
000,000 to “Leland Stanford Univers- 
ity, died, she was embarrassed for 
ready cash until a $10,000 life insur- 
ance policy, which she did not know 
her husband possessed, was discover- 
ed. Numerous cases are known to 
every banker and man of affairs not 
only where the inopportune death dur- 
ing acute financial conditions and 
while credit was strained, has ruined 
an otherwise prosperous estate, but 
of many other cases where, had death 
occurred before the maturity of plans, 
the estate would have been ruined. 





THE EASTERN UNDERWRITER 


What is the peace of mind that ade 
quate life insurance gives worth to 
the man who is conscious that often 
during years his death would ruin 
prospects eventually resulting in mil- 
lions of dollars? A recent estate in 
Pittsburg, which will result jin several 
million dollars, was materially bene- 
fitted, if not saved, by a comparatively 
small amount of life insurance; and 
there ‘have been cases where banks 
and estates of great size have been 
saved from destruction by a smal! 
amount of cash, 
Ready Cash Essential. 

Wealthy men, even when living, can- 
not always command cash, There are 
periods, sometimes of years, when real 
estate and securities of the highest val- 
ue are not saleable. Jay Cooke, with 
$8,000,000 of net assets, which paid 
$156 to every $100 he owed under the 
management of this receivers, failed 
because he did not have ready money. 
Railroads today, with assets of mil- 
lions of dollars, are paying fabulous 
rates for money, and some are unable 
to get money at any price. It was 
known in Pittsburg a few years ago 
that a large corporation, with assets 
of over $50,000,000, paid a bonus of at 
least $5,000,000 over and above inter- 
est to secure a loan of nearly $20,- 
000,000. There are times in New 
York when we read sometimes 1 per 
cent a day is being paid for money. 
There are times in a man’s life when 
the need of money is so great that 
he would pay any rate of interest to 
get it. If money were needed to save 
the life of your wife or child, the rate 
of interest would be of little concern 
to you. This is equally true in busi- 
nesis. There are times when a man 
will pay anything for ready money 
necessary to his financial life. If this 
is true of a man when living, how 
necessary is it to provide ready money 
at his death! Is jt not cowardly for 
men, worried as most rich men are in 
arranging for money during their 
lives, to impose such a burden upon 
their widows and orphans, unfamiliar 
with business affairs and unable, when 
the husbands who furnished the credit 
are gone, to do what it is difficult for 
them when living? 

For Protecting Shrinkages. 

It is difficult for rich men _ to 
keep idle money, because’ the 
opportunitics for using it are so con- 


stantly piesented to them. Every man 
of means is besieged with demands 
upon his funds, for profitable invest- 
ments or for other things; men of 
smalles circumstances are not. The 
‘act that he has credit often tempts 


aman to keep little or no ready money 
cn hand, anc the death of such a mau 
ac sucit a time may ruin an otherwise 


Valuable estate. Wealthy men need 
money to cover the shrinkage 
in their estates. Securities in 
which a man is_ perfectly will- 
ing to invest his money when 


viug we prohibited by law after his 
lcath. The store, the facto:”, ihe mine, 
stocks paying 7 per cent and more, 
May »e a Wise investment for taei> 
owner living to watch them, partic- 
ularly if they are the business of 
which he himself has knowledge, But 
at the man’s death not only must ad- 
ministration expenses and taxes be 
paid, which in the case of a Jarge 
estate alone aggregate large amounts 
of money, but the funds must be in- 
vested in ‘securities bearing a much 
lower rate of interest. For example, 
many men worth say $1,000,000, by the 
wise administration of their funds and 
shrewd judgment, may be making 
$100,000 a year, or 10 per cent from 
their capital and brains: at their 
death this capital, without brains, 
must be invested in mortgages or se- 
curities that would do wel] to aver- 
age four or five per cent 
Wealthy Men Die Poor. 

Wealthy men need life insurance be- 

cause most wealthy men die poor. It is 


difficult to believe that men once 
wealthy who have died poor are not 
the exception but the rule. Think of 
the fact that but 87 people out of 
those dying in the rich County of Al- 
legheny in a year leave $10,000 or 
over besides life insurance. When 
this agency was ‘started in 1880, four 
of tthe largest insurers in the county 
lived in this district, all of whom have 
died. Two left nothing but life in- 
surance; during years in the lives of 
the other two, they would have left 
nothing but life insurance had they 
then died. Of the fifteen policyhold- 
ers who carried $100,000 each in 1880, 
nine are dead, six are living. Of the 
nine who died, five died solvent, four 
with involved estates. Of the five 
who died solvent, there have been 
years in the lives of two of them, at 
least, when their affairs would have 
been involved had they died at that 
time. Half of the six living are in a 
difficult financial condition today. It 
has been recently reported in the pa- 
pers that the daughter of President 
Tyler died in a home for aged women. 
Of other recent Presidents of the Uni- 
ted States, the families of Lincoln, 
Grant, Garfield and McKinley were 
provided for by subscription or by 
Congressional action. The daughter 
of the president of one of our largest 
railway systems in a few months 
from hher father’s death was unable 
to pay her dressmaker’s bill. <A life 
insurance president who had been re- 
ceiving $100,000 a year salary died 
recently leaving an estate that will 
produce less than $2,000 a year for 
his family. Governor Pattison, of 
Pennsylvania, and Governor Nash, of 
Ohio, left practically nothing, and a 
subscription was taken up by the 
country ‘at large for the former’s fam- 
ily. Physicians and lawyers with a 
practice running into the thousands 
have died leaving nothing. Indeed, the 
fear of dying poor is said to haunt 
many of our wealthiest men who 
know the difficulty of keeping money. 
Are the wealthy men in your neigh- 
borhood so much ‘shrewder than so 
many Presidents of the United States, 
of railroads, and insurance companies 
that they do not need to insure money 
to their families? 

Incomes Should Be Capitalized. 

The only way a wealthy profession- 
al man can \possibly capitalize his in- 
come is by life insurance. There are 
some physicians and lawyers having 
practices of $20,000 a year and up- 
wards. What are these practices 
worth if these men die except the 
value of their office furniture and 
books? How can professional men 
with large incomes capitalize their 
business except by large life insur- 
ance? Not only will most rich 
men die poor, but most of them 
will lose their money when they be- 
come old. Pitiful examples of this sort 
can be abundantly gathered from our 
daily papers. What is it worth to a 
man who knows what it is to have 
the comforts and necessities of life 
to lay by some fund that will not be 
lost when the is old? Not only will 
most men once wealthy die moor and 
lose their money when old, but even 
those who leave money need to have 
it safeguarded for their families. If 
it is hard for a man who knows the 
difficulties of getting and keeping 
money to protect his own assets, what 
are the probabilities that his inexper- 
jenced widow. sons and particularly 
daughters, will be able to keep what 
he has so laboriously and at such in- 
finite risk and pains gathered through- 
out his life? Some form of jinstal- 
ment or annuity policy jis necessary to 
safeguard money even if the man is 
sure to leave jit. That it is onlv three 
generations from shirt sleeve to shirt 
sleeve is an adage. The instances in 


which wealth has lasted three genera- 
tions are so rare as to be conspicuos, 
What is more pitiful than almost dailv 
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Home Life Insurance Company 


of New York. 

GEORGE E. IDE, President. 
rere re $19,009,550.82 
Liabilities (including Divi- 

dend-Endowment Fund) 17,925,901.84 
Dividend-Endowment Fund 

(Deferred Dividends) ..1,621,413.00 
ao tft are .. 1,083,648.98 
Insurance in Force ......86,113,559.00 


“Mr. Hughes failed to bring out a 
single questionable transaction.”—New 
York Sun, 12-12-05. 


THE YEAR 1906 SHOWS LARG- 
EST GAIN OF INSURANCE IN 
FORCE IN COMPANY’S HISTORY. 
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cases coming to notice in tthe press 
and elsewhere of women who once 
wealthy, have through mistaken in- 
vestments or otherwise, lost all they 
once had? 

Safeguarding Wedlth. 

Men who have experienced the dif- 
ficulties of makmg and _ keeping 
money see the necessity for safeguard- 
ing it in every possible way. Many 
such men with great difficulty and 
sacrifice keen cash on hand because 
they know that their entire financial! 
existence may depend not upon se- 
curities but woon ready money at 
some time. Shrewd men will kee 
cash on deposit without interest or 
at a small rate even when they are 
paying 6 per cent or more for dis- 
count. Some men carry government 
bonds netting but 2 per cent in order 
to have some security that can safely 
be converted into ready money in case 
of necessity. Is it not cheaper for 
such men to pay a life insurance 
premium costing from 2 per cent to 
6 per cent in order that in case of 
their death at any time ready money 
may be provided? If it pays a man 
to pay 6 per cent to borrow money 
to keep it on hand, how much cheaper 
to.pay perhaps a far less rate to a 
life insurance company for money not 
loaned but given to his estate when 
he dies? 

These are but some suggestions of 
the need of life insurance for wealthy 
men. A knowledge of the affairs of 
any man of means will furnish you 
abundant proof of his ungent need for 
life insurance. It is doubly important, 
too, that such men, subjected to un- 
usual strain, should take insurance 
when they can get it. Such men are 
likely to show physical wear and tear 
much earlier than those living easier 
lives. Many a man of large affairs. 
when advanced in years, his physical 
and mental powers relaxed, has sud- 
denly realized that h's estate is more 
dependent than ever before upon and 
for that very reason he ought to have 
ready money, in case of death, but 
that the insurance ho could have vot- 
ten so readilv earlier ‘n years is for- 
ever beyond his reach, 
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CULTIVATE RAISING THE AIM. 


Solicitor Has Much To Do With De- 
termining Amount of Life Insur- 
ance Carried. 


In a letter to the field force, Thomas 
A. Buckner, Vice-president of the New 
York Life, calls attention to the re- 
sults of a day’s work during which 
183 applications for $1,000 or less were 
received, and asks whether the amount 
in most instances could not have been 
doubled had the aim of the solicitor 
been higher. Mr. Buckner says: 

“Last Friday the Home Office receiv- 
ed a total of 335 applications, divided 
as follows according to size: 25 appli- 
cations for $500; 158 applications for 
$1,000; 72 applications between $1,000 
and $2,000; 62 applications between 
$2,000 and $3,000; 18 applications for 
$5,000 and above. 

“TI enumerate these applications for 
your benefit, because I want you to 
see as we ‘see, what an uncommon 
number of applications are for only 
$1,000 insurance or even less than that 
sum. I have often said in the Bulle- 
tin that we should ‘aim higher’ than 
$1,000 when insuring a man’s life. It 
gets to be too much of a habit with 
some fieldmen to write only $1,000 ap- 
plications. With an eye single to your 
interests, I urge you today to give 
more thought and study to this sub- 
ject. Surely many of these $1,000 
cases could have been written for 
$2,000 or even $3,000. Surely many 
of the $2,000 and $3,000 cases could 
have been lifted to $5,000, or even 
more. And so on up the scale. The 
exiperience of any who have been for 
some time in the business will tell 
you this. Most of you have had plen- 
ty of cases in which larger applica- 
tions might have been secured, as you 
learned ‘to your sorrow by discovering 
that the man you insured took more 
insurance from another agent later on. 

“The above shows that 183 applica- 
tions were for $1,000 or Jess. The 
company’s average ‘ize of policy in 
force is about $2,000. Thus you see 
that more than 183 thousand dollar’s 
insurance were lost to the New York 
Life fieldmen on the day in question, 
and so it undoubtedly is on many oth- 
er days. 

“Think of the business thus lost— 
business that might have been secur- 
ed by fieldmen if greater attention had 
been given to ‘raising the aim.’ And 
this doesn’t take into account applica- 
tions for $2,000 or $3,000 that m‘ght 
have been increased to the agents’ 
profit if stronger efforts had been 
made at the time, 
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AGENTS WANTED. 


Any honest, capable and industri- 
ous man, who is willing to begin at 
the bottom and acquire a complete 
knewledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 


highest position in the field. It is 
within his certain reach. The oppor- 


tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 


THE EASTERN 


“A case in point. One of our lead- 
ing agents is a man whose indefatig- 
able energy was at the start directed 
to the smaller cases. He wrote many 
ones, twos and threes. He achieved 
success and became a member of the 
$100,000 Club. He soon realized that 
people are prone to under-estimate 
their insurance necessities at first. 
They imagine that it is a hardship to 
insure. They look upon insurance 
premiums as money spent, whereas in 
fact it is money put away, wpon which 
there will later be adequate returns. 
The agent realized that he was in busi- 
ness to lead such people to carry 
enough insurance; to protect a $5,000 
life for $5,000, not for $2,000; to pro- 
tect a $10,000 life for $10,000, not for 
$5,000. A man with a $5,000 or $10,- 
000 stock of goods would not insure 
them against fire for a paltry $1,000. 
He’d want to cover them for the full 
amount. Isn’t that right? And it 
should be more so with a human life. 
It was proven to this agent by hard 
knocks that the same amount of time 
and effort might have brought him 
higher returns if he had more intelli- 
gently sized up his clients, if he had 
gone after them with a bigger gun. 
He decided to do so. He found that 
he could generally mould a man’s opin- 
jon to his own, after having familiar- 
ized himself with the man’s circum- 
stances, He demonstrated that if a 
man is to insure he surely wants as 
much insurance as he can carry; that 
if he lives to mature the policy he wilh 
surely regret that he didn’t take more 
insurance at the start. 

“He said to himself, ‘Why not take 
advantage of this well-known phase of 
human nature? Why waste my ‘time, 
effort and often money to insure a 
man for too little?” He soon came to 
a realizing sense of the money he was 
losing. He raised his aim, went after 
larger applications, and as a result 
gained not only membership in the 
Big Club, but club official position 
for the next two years, and now bids 
fair to repeat his success this year. 
He has already pa'‘d for 36 policies in 
the five months of 1907, and they 
average nearly $5,000 each 

“That’s what a higher aim wil] do.” 


ELECTION OF DIRECTORS. 


Features of Bill Introduced in New 


York Legislature, 

A bill has been introduced in the 
New York Legislature—in the Senate 
by Mr. Fancher and Assembly by Mr. 
Rogers, to amend the law governing 
the election of directors of mutual life 
insurance companies. The amended 
portions provide that: 

“In case of the death or resignation 
of any director elected in nineteen 
hundred and six his successor shall be 
chosen by the board of directors to 
hold office only until the next election 
of directors. * * * At the annual 
meeting to be held in nineteen hund- 
red and nine, and biennially thereafter, 
an entire new board of directors shall 
be elected for the term of two years. 
The election of directors of every 
domestic mutual life insurance cor- 
‘poration, whether incorporated by a 
special act or under a general law, 
which according to its charter or by- 
laws would be held prior to the month 
of April, nineteen hundred eight, shal! 
be postponed and held on the day in 
that month corresponding to the day 
of the month when it would otherwise 
occur; and the directors of said cor- 
porat‘ons whose terms would other- 
wise earlier expire shall continue to 
hold office until such time and until 
their successors are elected.” 





The Standard Life Insurance Co. of 
America is being organized at Cam- 
den, N. J., by E. R. Baxter, formerly 
of the Security Life. 
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NEW YORK LIFE ELECTION. 


Darwin P. Kingsley Likely to Succeed 
President Orr—Some Mention 
of Buckner, 

Election results in the New York 
Life office are nearing completion al- 
together too slow for the officials o! 
the company, notwithstanding efforts 
put forth to expedite matters. It has 
been known that Vice-President Thom- 
as A. Buckner had arranged to take a 
European trip immediately following 
the election which will occur after tae 
official count is announced, but a pos%- 
ponement has been necessary from at 
least two selected dates. Even nov 
no ONe seems to be able to guess 

when the count will be completed 

Those in touch with the situation 
seem confident that President Alex 
ander B®. Orr will not stand for re 
election and that Darwin P. Kingsley 
will be chosen his successor, with Mr. 
Buckner as first lieutenant In this 
respect the company is fortunately 
situated. Mr. Kingsley has been the 
practical] head of the company for 
some time and has a thorough knowl- 
edge of home office affairs, while 
there is doubtless no man in the world 
today more capable of handling an 
agency force than Thomas A. Buck 
ner. Modest and unassuming (n man- 
ner, he is a power among field men, 
capable of holding them and securing 
excellent results under most difficult 
circumstances. 


PLANNING FOR CONVENTION. 


Canadians Will Entertain Royally 
Those Attending National Asso- 
ciation Gathering at 
Toronto, 

Toronto, June 11 Presideuts F. E. 
McMullen, of the National Associa 
tion of Life Underwriters, and G. H 
Allen, of Life Underwriters’ Associa 
tion of Canada, met here in confer- 
ence today with the Canadian Com- 
mittee of Arrangements, composed of 
H. C. Cox, chairman, W. S. Milne, T. 
G. McConkey and E. H. Bisset N. 
H Weed, editor of Life Association 
News, was also present Plans for 
the August Convention in this city 
were formulated and elaborate § ar 
rangements for the entertainment of 
the delegates made so far indicate 
that the convention is likely to find 
Canadian hospitality par excellence. 
While some of the speakers have 
not yet been arranged with, it is pos 
sible to outline in part some of the 
program at this date. At the opening 
of the convention Wednesday, August 
21st, short addresses of welcome from 
Lieutenant Governor Hon. Mortimer 
Clark, Mayor Coatesworth of Toronto 
and the president of the Canadian 
body will be made. In the afternoon 
a drive around the city will be given 
the delegates. In the evening H. C 
Cox of the Canada Life will give 
them a reception at his handsome 
residence in Queens Park. Thursday 
noon the visiting ladies wil] be en- 
tertained at the Lampton Golf and 
Country Club and in the afternoon a 
garden party and reception for dele- 
gates and their escorts will be given 
at the Royal Canadian Yacht Club 
house on the Lake. A moonlight 
steambcat ride on the lake will con- 
clude the day’s festivities. The ban- 
quet ‘wil] be held Friday evening at 
the King Edward Hotel with a strong 
array of Canadian and American 
speakers. Much interest has been al- 
ready shown by the various Canadian 
officials and associations in this con- 
vention and the universal desire is to 
have a record breaking attendance. 


Mutual Benefit’s First Five Months 

During the first five months of 1907 
the Mutual Benefit Life received 11,- 
693 applications for $28,427,594 insur- 
ance. Compared with the same period 


ot last year this was an increase of 
$862,468 of insur- 


lod applications for 

During the first five months of 1907 
there Were 10,605 new policies issued 
on original applications for $25,343.744 
ol insurance. Compared with the 
Same period of 1906 this was an in 


»” 


a2) policies for $1 169,700 of 





crease of 
insurance, 

The gross new issues (including 
paid-ups and extensions, but now re 
instatements or dividend additions), 
during the first five month 
$26,736,672, an increas 


imount to 
of $1,663,966 
over the same period of ist year 


NEW PENNSYLVANIA COMPANIES 


Quaker City Life, Abraham Lincoln 
Life and interstate Casualty Or- 
ganizing in Philadelphia, 


Advices to the New York Comm« 

i idicate that three new companie 
are being organized in P idelphia 
two of which will conduc i life busi- 
ness and the other a casualty bu 
ne , al in proces oLo anization in 

nis city. 

The largest of th neerns wi eo 
styled the Quaker City Life Insurance 
Co. and will have a capital stock of 
$1,000,000 Unlike many other new 
ife companies, it will not begin busi- 


ness until $300,000 of the entire sum 
has been subscribed and paid in. 
Headquarters have been opened in th 


Commonwealth building, and the Com 
monwealth Title, Insurance & Trust 
Co. will act as trustee for the new 
company, and will receive all " 
scriptions for the stot At the ou’ 
set only a non-participating business 
will be written. 

The organization of t new com 
pany is fn the hands of F. D. and 
Giles S, Doty 

Application ha een mad o th 
State Department for a harter for 

Abraham 1 n | In nce 
Co., of this cits This company, just 
in d, with headquarters here is 
to start with excellent financial back 
ng Robert F. Whitme o be pre 
den ( 1@ new co ern and Jé ne 
Lym wil e manager of agents, Al 
eady applicat‘ons have been made for 
more than the necessary $500,000. A 
lite of 14 offices ha een leased in 
1e North American Buiiding 

The Interstate Casua Co., of Phil 
ide!phia is another new one proposed 
for this cit It is to be icked up 
'y a weneral agency cheme to be 
cnown as the Interstate Invesitmen 
Co. The names of tie following bus 
ness men appear as dit rms: Robert 
Harbison, president o e Mill Ex- 
change John Laughlin, cor uctor 
Charles Miller flour yroker John 
O'Neill, railroad ipplies A. L. Wana 
maker, Charles A. Muse yner, Iron 
City Produce Co ind D, B. McCle' 

ind, vice president or the Spank Chat}. 
font Co Subecriptions are being ob 
tained wpon a basis of 25 per cent 


down and 25 per cent a quarterly in- 
tervais 

Fred D. Doty, one of the 
3; of the Quaker City Life 
merly Pennsylvania State 
the Bankers Life when it was in the 


‘ 


hey day of prosperity. His brother 
Giles, was manager for Western Penn 
sylvania with headquarters a Pitts 
burg. More recent! Fred D. Doty 
was manager at Philadelphia for the 


During the month of April the New 
| ie ire 27 applications 
for a total] insurance of $11,219,185 
During May 4,762 applications were 
received for $12.66 





$1,445,102, not including foreign bus 
ness, all of which indicates that peo 
ple can and will buy life insurance if 


the solicitor is there with the goods 
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THE MICHIGAN SITUATION, 





Fire underwriters in this city seem 
to think they are up against it in the 
Michigan ruling on the use of the co- 
insurance clause. The local agents in 
that State are actively at work trying 
tg secure the introduction of a meas- 
ure in the Legislature which if en. 
acted will nullify the decision of the 
Supreme Court prompting the mandate 
of Commissioner Barry, but the time 
is so limited that success is scarce- 
ly expected in this direction. It is 
generally conceded that a mistake has 
been made in the application of the 
co-inuurance clause in Michigan. in 
States it is optional the 
assured, but the the 
clause means a material reduction in 
rates, hence it is termed the Reduced 
Rate Clause. The assured under such 
a procedure, understands the benefit 
to be derived from its use and little 
connection 


most with 


application of 


if any friction arises in 
therewith. In Michigan, however, the 
co-insurance clause has been a com- 
pulsory feature, where it has 
been found impossible for an indivia- 
ual, firm or corporation to secure an 
adequate amount of insurance. This 
developed a spirit of 


even 


has gradually 
antagonism wpon the part of the as- 
sured which sooner or later was 
bound to crop out as it has done in 
this instance. It is generally admit- 
ted that Commissioner Barry 
not have acted otherwise under the 
circumstances, 

If the local agents of Michigan suc- 
passage of a 


could 


ceed in securing the 
law whch will solve the problem, it 
will] be another practical demonstra- 
tion of the value of co-operation be- 
tween home office and agent. At any 
rate it evidence that the 
agent is a factor which can be used 
advantageously and quickly, and also 
effectively when occasion arises. 


serves a3 





WHERE ARE WE DRIFTING? 





Fire underwriters may well ask this 
question, and ponder seriously over 
it. For ithe past two years Arkansas 
has furnished abundant trouble to fire 
insurance companies, which does not 
appear to have been ended by ithe 
passage of the Wingo Bill. Under 
this law all the companies driven 
from the State by the drastic anti- 
compact bill enacted two years ag). 
and desirous of re-entering were stl) 
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posed tv “Wing” ¢hemselves back 
again, but when some of the compa 
nies undertook the task they discov- 
ered their “wings” were crippled and 
progress was laborious and uncertain. 
The matter is still rather unsettled 
Next came the fight for preservation 
in California after having suffered un- 
precedented losses due to an earth- 
quake. The legislature was determ- 
ined to drive the companies from the 
State by obnoxious legislation. The 
day was saved only through the sound 
judgment of the Governor. The New 
York Legislature also took a whirl 
at the situation, Assemblyman Smith 
having introduced a measure for the 
purpose of preventing fire insurance’ 
companies from maintaining even a 
semblance of co-operative organiza- 
tion. This measure it is believed will 
never come out of the committee. 
Then there is the Michigan decision 
on the Co-Insurance Clause. Where 
lis the end? One thing is certain, and 
that is the need for co-operation be- 
tween companies. Never was the need 
of a Nationa] Board, or central or- 
ganization more apparent. Such an 
organization is not necessarily essen- 
tial for the purpose of maintaining 
rates. The public has and must be 
credited with a measure of good sense 
and does not expect fire insurance 
companies to transact business at a 
loss, but the organization is essential 
for the purpose of preserving neces- 
sary features to good underwriting. 
Fire insurance companies demonstrat- 
ed during the past year, that their in- 
stitutions are a backbone to business, 
commercial and industrial enterprises. 
They are entitled to proper considera- 
tion in courts and legislative halls. 





EDUCATING THE 


SOLICITOR. 


In this issue appear articles by 
well known, successful agency man- 
agers—one an officer—which furnish 
food for reflection upon the part of 
life insurance solicitors. Edward A. 
Woods, manager of the Pittsburg 
Agency of the Equitable Life, in a let- 
ter to his force, discusses a subject 
feared by most field men, namely: 
“Do Rich Men Need Life Insurance?” 
He holds that timidity is the princi- 
ple reason why more men of wealth 
are not written for life insurance, but 
before a solicitor can hope to be suc- 
cessful in insuring men of wealth he 
must be sufficiently familiar with sur- 
rounding conditions to properly ap- 
preciate their need of insurance. Mr. 
Woods holds that wealthy men need 
life insurance protection for various 
reasons. They have much at stake, 
and need insurance: just as a costly 
building should be insured. Wealthy 
men aS a rule are borrowers, and 
“life insurance strengthens credit.” 
Not infrequently—in fact almost as 
a rule—credit ceases with death and 
prudent provisions of life insurance 
May prove a boon in furnishing the 
cash to tide over a temporary embar- 
rassment. Practical illustrations are 
given of instances where wealth was 
lost for want of ready cash, Wealthy 
men also need cash to prevent shrink- 
age in their estates. This may be 


supplied through the medium cf life 
insurance, which will also act as a 
safeguard against the possibility of 
extreme poverty in old age. Mr. 
Woods covers these points in a man- 
ner which cannot fail to be of value 
to the solicitor who studiously reads 
his article. It means a field for larg- 
er policies. 

Right along this line of thought :s 
an article by Thomas A. SBuacknes, 
vice president of the New York Life, 
in which he advises agents ‘o clti- 
vate “Raising the Aim.” It is con- 
tended that the sol:citor is in a meas- 
ure a guage of the amount of insur- 
ance a man applies for. The receipt 
of 183 applications fer $1,000 or less 
in one day leads Mr. Buckner to con- 
clude that the agent in many of the 
cases underestimated the need for in- 
surance and also the ability of the 
applicant to pay for same. Policies 
of $1,000 are not to be spurned but 
still there is no reason why a sclici- 
tor should place this amount as the 
limit of a single effort. It may form 
the primary education of the solici- 
tor, but a process of development 
should lead to larger individua! poli- 
cies as occasion may warrant. It re- 
quires no more effort to write a 
$5,000 or $10,000 policy than to write 
a $1,000 policy, but the result to com- 
pany and solicitor is considerably dif- 
ferent. 

Reports indicate thai life insurance 
is being secured by the solicitor who 
knows his profession, and the value 
of the goods he is handling. Whether 
it is dealing with a man of wealth, or 
one in the humbler walks of life, such 
agents are “at home,” competent to 


judge conditions which they must 
meet. The unsucces:ful field man 
may discover his weakness through 


a little study along these lines. 





LIFE INSURANCE INVESTMENTS. 


The activity of several State Leg- 
islatures in agitating and requiring 
local investments by life insurance 
companies has prompted President 
Paul Morton, of the Equitable Life, 
to issue a statement, appearing else- 
where, showing the amount of as- 
sets invested in Southern and West- 
ern States. Surprisingly high figures 
are given, particularly as regards II- 
Jinois, Kansas, Missouri, Nebraska, 
Ohio, Texas and Virginia. Of the to- 
tal business in force of the Society, 
$484,568,000, or 35 per cent, is in 
Western and Southern States. The 
total reserve holdings, covering all 
insurance in force, aggregate $350,- 
770,000, and of this amount $129,780,- 


000, or 37 per cent of the whole, is 
invested in Western and Southern 
States. In Texas, for instance, which 


State recently enacted a vicious in- 
vestment law, the Equitable has more 
securities than the entire reserve 
holdings on Texas policies. 

While a large percentage of these 
investments are in railroad securi- 
ties, for which no apology is deemed 
necessary inasmuch as railways are 
a principal factor in developing a 
State, Mr. Morton says that one cf 
their best real estate appraisers re- 
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OF PERSONAL INTEREST 











J. S. Frelinghuysen, of this city, 
who went to Chicago about two weeks 
ago for tae purpose of attending a 
meeting of the stockholders of the 
new American National Fire of Rock 
Island, IlL, was suddenly taken ill at 
the Auditorium Annex. The doctors 
summoned decided he was suffering 
from appendicitis and an operation 
was performed June 4th. E. C. Jame 
son and C. V. Meserole went to Chi- 
cago to be near Mr. Frelinghuysen 
and both have returned to their duties, 
believing that he is out of danger. No 
complications ihave arisen and he is 
resting as well as possible under the 
circumstances, 


Emory McClintock, vice presider: 
and actuary of the Mutual Life, wh 
visited the home office recently for 
the first time in many montis, is far 
from a well man, although in a cheer- 
ful frame of mind and rapidly gaining 
strength. One cf the most honored 
of his profession, earnest hope is ex- 
pressed for his complete recovery. 

Danford M. Baker, third vice-presi- 
dent of the Pacific Mutual Life of Cali- 
fornia will leave Los Angeles on Sat- 
urday for Chicago and the East, visit. 
ing the various agencies of the com- 
pany on the trip. 


cently made a trip through the Wesi 
and South for the express purpose of 
studying values with a view to mak- 
ing real estate investments. No 
loans are made on farm property. 

The changes in the investments of 
the Equitable Life are the outcome 
of a policy decided upon by Mr. Mor- 
ton when assuming the presidency of 
the society of investing the funds in 
sections from whence the premiums 
are derived wherever possible, antici- 
pating as it were, the recent tenden- 
cy in this direction. 





DON’T FEAR STATE INSURANCE. 





“We have no objection to state ‘n- 
surance if you think that is a good 
policy. We wll compete witii a state 
insurance company and wil] furnish 
insurance cheaper than it can. We 
don’t oppose it.” 

The above was the reply of the 


counsel for the Northwestern Mutual 
Life to a threat by Speaker Ekern, 
of the Wisconsin Assembly, and Sec- 
retary of State Frear to launch a 
State insurance proposition unless 
opposition to the proposed measures 
ceased. The Northwestern Mutual 
Life is entitled to the admiration of 
the insurance fraternity for the frank, 
open and fearless manner in which 
it has met the situation in Wiscon- 
sin. The little paragraph above quot: 
ed will have more effect on the bull- 
Cozing politicians of the Badger State 
than volumes of logical reasoning, 
and the best part of it is that the 
company can make good under its 
statement. Legislators may seriously 
handicap life insurance companies by 
burdensome restrictions; but they 


cannot produce men to conduct a 
company under conditions more fa- 
vorable to the assured than the hon- 
ored institution of their home State 
has been doing for many years, 
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COMING EASTWARD. 


California Fire Makes Appointment 
In West and Will Shortly De- 
cide About New York. 


George W. Brooks, secretary of the 
California Insurance Company of San 
Francisco, Who has been Hast for 2 
week looking over the territory with 
a view to entering the institution here, 
is due to arrive home today. He wil! 
report the result of -his investigation 
to the company’s directors, and the 
latter will decide upon the Eastern 
representation and the policy to be 
pursued in this section. It is gener- 
ally understood that the California 
will establish a Western department 
with headquarters at Chicago, and an 
Eastern Department with headquart- 
ers at New York. Later on, perhaps, 
the Southern field will be gone into 
with Atlanta as headquarters city. 

While in New York, Secretary 
Brooks made headquarters with New- 
man and MacBain, which firm is one 
of a number of applicants for the 
Metropolitan District representation of 
the company, and, it is generally ex- 
pected, will secure it. No names have 
yet been mentioned in connection with 
the Eastern management, nor has a 
hint gotten out as to whether the Cali- 
fornia will have sole representation 
in the territory or work in conjunc- 
tion with some other corporation. 

In the West it is reported that B. O. 
Selbach, of Denver, at present Moun 
tain States special for the Aachen and 
Munich, will shortly remove to Chi- 
cago to become supervising special] for 
the California in the Middle territory. 
The Company wil] enter Illinois first 
and affer the field has been ongan- 
ized will go into the adjacent States. 

Originally formed in 1861, the Cali- 
fornia reinsured and retired from bus- 
iness in 1892. dt re-entered the field 
under its present management in July, 
1905, with a capital of $400,000 and a 
sunplus of $150,000. Business was con- 
fined to its home State practically, a 
limited revenue only being derived 
from its agencies in Oregon, Wash- 
ington and Nevada. It had scarcely 
gotten well underway when the San 
Francisco disaster occurred, involving 
the company to the extent of $1,250,- 
000, or an average loss of $55 for 
every dollar in premium it collected 
in the city during the year. The blow 
was a staggering one, ‘but its officers 
and directors were equal to the occa- 
sion, and with a courage that elicited 
the warmest admiration of all cogniz- 
ant of the facts, all legitimate claims 
were met fairly and promptly. Addi- 
tional funds were paid in and the 
determination to go farther afield for 
business decided upon. 

With its present resources, and its 
admirable past record the California 
is entitled to and will have a hearty 
welcome wherever pluck is admired 
and sound fire indemnity wanted. 

M. A. Newell, president of the com- 
pany specializes in marine insurance, 
the fire underwriter of the office being 
Secretary Brooks. The latter was 
formerly with the Pacific Coast De- 
partment of the London and Laneca 
shire and is deemed both sound and 
progressive in his business ideas. 





KINGSTON, N. Y., FIRE. 


Underwriters Patiently Awaiting 
Promised Improvements—Rates 
May be Increased, 





Advices from Kingston, N. Y., rela- 
tive to the large fire which occurred 
in that city May 31, mention of which 
was made in our issue of last week, 
indicate that underwriters were on the 
right track in the criticisms of con- 
ditions existing there and the demand 
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FIRE INSURANCE DEPARTMENT 


for improvements. Our correspondent 
says that the fire started at about 2 
a.m, in the store of Bitinge & Schoon- 
maker, extending from Wall to Fair 
street, which was a total loss, and 
the adjoining building, occupied by 
Herman Marbilestone, almost destroy- 
ed, with the store of W. Scott Gilles- 
pie adjoining on the east, badly dam- 
aged by both fire and water. The total 
fire loss is estimated at.about $100,000 
with a total insurance on the three 
buildings and contents of $81,800, 
from wiich there will be a few thous- 
and salvage. 

The spread of the fire is attributed 
to the stock of paints and oils in the 
store of Eltinge & Schoonmaker, and 
the construct’on of the three build- 
ings, which allowed the interior spread 
of the fire, although the firemen were 
quickly on the scene and did excellent 
work. 

Kingston is preparing to inaugurate 
a partially paid fire department, un- 
der a Board of Fire Commissioners, 
but are obliged to await the slow pas- 
Sage of an amendment to the City 
Charter, which is «n the ‘hands of the 
Albany legislature. In the meantime 
the question of advanced rates is he- 
ing held back by the District Com- 
mittee, whose patience is being 
stretched to a larze degree. 

June 12.—The bill amending the 
city’s charter so as to permit the 
creation of a Board of Fire Commis- 
sioners for Kingston, is still before 
the State Legislature. At the public 
hearing in the matter before the 
mayor on May 3ist, there was no op- 
position, the proposition meeting with 
unanimous approval. 

Settlements for the Wall street fire 
have been effected as follows: 

Eltinge & Schoenmaker, insured 
$31,500, will get $29,574.20 and keep 
whatever may be saved from the 
wreck. 

Herman Marblestone, insured $20,- 
000, will get $19,500, and companies 
take the goods, to be sold by Under- 
writers’ Salvage Co. 

‘W. Scott Gillespie, insured $700 on 
fixtures, etc., gets $250. 

W. Scott Gillespie, insured $13,000, 
keeps the stock for $3,000, and will 
get $10,000 cash. 

Insurance on the building is under 


appraisement, and it is thought the 


damage cannot exceed $8,000. 





To Revive New Jersey Association. 

Efforts are now being made to re- 
vive the State Agents’ Association in 
New Jersey. For some years there 
was a good organization, but of late 
years it has been allowed to lapse 
and there has been no report of mem- 
bership to the National Association. 
The ‘National organization has there- 
fore taken an interest in the matter 
and hopes to awaken enough inter- 
est among New Jersey Agents to have 
a meeting of the old association or 
issue a call for a meeting to take a 
fresh start. The ‘state officers of the 
old association are now corresponding 
with the National Association in re- 
gard to the matter. 





The Scottish Union and National is 
looking for a capable special agent 
to represent it in New Jersey. 


WANTED 
The Agency of a good non- 
board stock company. Can 
give a nice line of business. 
Merritt, Mears, & Edwards, 
Malone, N. Y. 


LOCAL BOARD FINES. 


Middle Department Association to 
Legislate Upon the Subject. 

When the Underwriters’ Associa- 
tion of the Middle Department holds 
its June meeting next ‘Tuesday, 
among other measures offered for 
consideration ‘will be the following, 
suggested by the Rules Committee: 

“Fines imposed on members of |o- 
cal boards for violations shall become 
the property of the Board and may 
be disposed of in such manner as 
the Board shall determine, but no 
member shall be compensated for 
having been the complainant.” 

The offering of the resolution is 
said to be the outgrowth of the Lo- 
cal Board trouble’at Reading, Pa. As 
noted in a previous number of the 
Eastern Underwriter, the _ ill-feeling 
existing among some of the agents at 
Reading is due to the employment by 
three offices said to be those of An- 
cona, Billman and Mengel, of salaried 
solicitors. Competing agents assert 
that the pian has resulted in rebating 
and rate-cutting and as a check, in- 
troduced a resolution into their or- 
ganization imposing a fine -of $50 
upon a convicted rebater or rate-cut- 
ter, one-half the amount in either 
case to go to the informer. Unless 
the rule is adopted and enforced a 
number of agents threaten to quit 
the local association; on the other 
hand the offices employing salaried 
solicitors, say they will go out if it 
be put in overation. 

The District Committee of Bucks 
County, has the matter in hand and 
is expected to harmonize the present 
warring factions. 


BETTER RATES TO BE HAD. 
Likelihood That Increased Tariffs 
Will be Enforced at Wheeling. 
Failure on the part of the authori- 
t'es at Wheeling to remedy the unsat 
isfactory conditions in the city’s fire 
protection service, first noted by in- 
spectors from the Ohio bureau, anil 
later emphasized by the engineers cf 
the National Board of Fire Under- 
writens, will probably compel the en 
forcement by the insurance men of the 
new rates, prepared some months ago 
but never promulgated. The matter 
was d'scussed at a meeting of the of- 
ficers and supervisory committee of 
the We:t Virginia Fire Underwriters’ 
Association held in New York City las: 
week, and wil] azain come up at a 

second gathering soon to be held. 

Relying upon the comparative im- 
munity from serious fires enjoyed by 
Wheeling for a number of years, the 
local authorities have been loath to 
admit that the city’s present protec. 
tion service is inadequate and heroic 
measures apparently are needed to en- 
force the truth. 





EXCELSIOR FIRE FORMED. 

P. B. Armstrong’s Latest Creation 
Soon to Begin Business—lits 
Plans Unique. 

Having broken finally with the pro- 
moters of the Real Bstate Owners’ 
Fire, of New York City, which pros- 
pective venture was all but ready to 
write business twelve months ago, but 
will now go into liquidation, the ir- 
repressible P. B. Armstrong now an- 
nounces the Excelsior Fire of this 
city. Stock for this latter enterprise, 
Mr. Armstrong asserts, has been fully 
subscribed and will shortly be called 
in, and arrangements concluded for 

issuing policies. 

The capita] of the Excelsior is to be 
$200,000, in shares of $10.00 each, all 
sold at a premium of 50 per cent, thus 
furnishing an initial surplus of $100,- 
000.. It is. intended that tthe capital 
will later be very substantially in- 
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creased, not throwzh the calling of ad 
d“icnal funds, but by the declaration 


of stock dividend:. It is provided 
that 75 per cent. of the company's 
profits shall be distributed to policy- 


holders, the award being given them 


in new shares of stock, instead of 
casi or script 

The acceptance of business wil] be 
restricted to two classes: brick build 
ings of a preferred nature, and sprink- 
ler equipped risks Tariff rates will 
be charged and a <taff of salaried men 
employed to solicit business Mr. 
Armstrong is to be one of the institu 
tion’s chief officer:, though just what 
position he will occupy has not ye 


been fully determined 
GETS GENERAL AGENCY. 


W. G. Whilden to Represent the Walla 
Walla of Washington, in the East. 


William G. Whilden of New York, 
one of the best known among the 
younger generat'on of the country’s 
fire underwriters, has been appointed 


General Agent of the Walla Walla 
Fire Insurance Company, Walla Walla, 
Washington, for that section of terri- 
ory lyimz east of Ohio and north of 
Virginia; a broad and profitable field 
Arrangements for entering the com- 


pany in the various states are now 
under way. and the desired licenses 
wil] doubtless be granted within a 


short time. 

Organ‘zed at the beginning of the 
present year, the Walla Walla Fire 
has the backing of some of the lead- 
ing financ'al and businecs men of the 
great Northwest. Its president, C. K. 
Holloway, is a well known banker and 
lumberman. In its most recent state- 
ment, issued April 30th, the Company 
reported aggregate assets of $409,028, 
eash capital $200,000 and net surplus 
of $194,020. 


Local Association |tems. 





President Womack has issued a call 
for the tenth annual convention of 
the North Carolina Fire Underwrit- 
ens’ Association at Asheville, July 11. 
An unusually large attendance is ex- 
pected to discuss the problems of in- 
corporated agencies and contingent 
commissions, 

The members of the Muskogee, I 
T., Local Board have joined the Nation- 
al Aszociation of Local Fire Insurance 
Agents in a body as follows: Knox & 
Magoffin, Ford & Rulison, Jackson, 
Morris & Co., Anderson & Anderson, 
W. M. Bricon, Ira B. Kirkland, H. P. 
Showalter,.S. M. Hilligoss, A. Z. Eng- 
lish, Ralph W. Leftwick and Carl H. 
Cooper, and Merchants’ and Planters’ 
Ins. Co. 


Garret E. Donahue, for the past four 
years spec‘al agent for the Continental 
in Eastern Pennsylvania, goes with 
Logue Brothers and Company of Pitts 
burg in a similar capacity 





PRINCIPLE OF CO-INSURANCE. 
Adoption Necessary For Equitable 
Rate-making—Fair to Insured 
and Insurer. 


The principle of co-insurance ap- 
plied for centuries past in all marine 
policies, is now also generally adopt- 
ed for annual fire policies covering 
business properties, its application in 
determining the amount to be paid in 
case of loss, permitting a discount to 
be given to the assured off the ordin- 
ary or gross fire rate. The reason 
that, without co-insurance, it is im- 
possible to fix rates which would be 
fair to all, is perhaps best illustrat- 
ed by the following elementary exam- 
ples: 

A and B each own a building of the 
same class, construction and occu- 
pancy, with the same local conditions 
and protection, and are therefore pay- 
ing the same fire rate (say 1 per 
cent). A’s building is worth $5,500; 
B’s is worth $10,000. If A and B both 
insured their buildings for the full 
value, they would be on even terms. 
If they insured for half the value of 
their buildings they would still re- 
main on even terms. Here it is per- 
haps necessary to recall the truism 
that rates are fixed on the expecta- 
tion,—based on the actual experience 
of the companies,—that the greater 
number of fires are checked before 
much damage is done, i. e., that the 
majority of losses sustained are par- 
tial, or in other words, amount to 
only a portion of the value of the 
uninjured property, commonly called 
the sound value. It has been esti- 
mated that, in well protected cities, 
68 per cent of the losses in number 
are under $100.00 in amount; 15 per 
cent in number over $100.00 and 25 
per cent of the value of the property; 
7 per cent in number are between 25 
per cent and 50 per cent; 5 per cent 
in number between 50 per cent and 
80 per cent; and 5 per cent in num- 
ber are total. 

Now, to return to our examples: 
A’s house, worth $5,500, is insured for 
$5,000 at $50.00 per annum, and B’s 
house, worth $10,000, is also insured 
for $5,000. A fire occurs and causes 
a total loss. A, who is insured for 
nearly 90) per cent of sound value, 
gets the full amount of his policy, 
$5,000, and bears the balance of the 
loss, $500, himself. B, who is insur- 
ed only for 50 per cent of sound val- 
ae, gets the full amount of his policy, 
$5,000, and bears the balance of loss, 
$5,000, himself. In a total loss, A and 
B are on even terms, and each gets 
what he pays for, but this equality 
disappears as soon as the loss of 
both A and B is partial, say 50 per 
cent of the sound value. A, who paid 
$50,00 for 90 per cent protection, gets 
little more than half of his $5,000 pol- 
icy, viz. $2,750. B, who paid $50.00 
for 50 per cent protection, gets the 
full amount of his policy of $5,000. 
Why should B, who paid for only 50 
per cent protection, not get simply 
what he pays for, viz. 50 per cent of 
his loss, as he did in a total loss? 
This inequality will be even more ap- 
parent when we consider that com- 
panies, in order to pay A’s loss, would 
have to collect $50.00 each from only 
55 other similar buildings, while to 
make up B’s loss, they would have 
to collect 100 premiums of $50.00 
each. In the one case, the man ‘who 
insures for a small proportion of val- 
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ue pays too little, while he who in- 
sures for a greater proportion pays 
too much. 

This corresponds, in life  insur- 
ance, to a former practice of friendly 
societies of charging the same rate 
for al] ages, the result of which was 
“adverse selection.” 

The chief reason why adverse se- 
lection (meaning in case of fire in- 
surance, the selection by the insured 
of less insurance than ‘the rate was 
designed for) does not occur so of- 
ten in fire insurance, is that fire in- 
surance js often needed as collateral, 
for nearly the full value of the prop- 
erty. 

If in fireproof buildings, where the 
damageable portions, consisting of 
wooden trim, decorations, glass, etc., 
constitute only about 15 per cent. of 
the total cost, only 15 per cent insur- 
ance were carried, of the cost, the 
loss to these damageable parts of the 
building would be as serious as the 
damage to a building of ordinary con- 
struction, and while constituting only 
15 per cent of the value of the build- 
ing, would fully exhaust the insur- 
ance, i. e., the companies would have 
to pay the full amount of their poli- 
cies, 

Rates, therefore, to be equitable, 
should be governed not only by ‘the 
“physical hazard” of the risk; but 
also by the proportion the insurance 
bears to the sound value of the prop- 
erty insured. This can only be done 
by the application of the principle 
of co-insurance.—Szeliski & McLean, 
General Insurance Agents, Toronto. 





UNIFORM SCHEDULE. 
Agents’ Association May be Means of 
Bringing Companies Together on 
Question. 

It is reported in the East that the 
National Association of Local Fire 
Insurance Agents may be instrumental 
in bringing the companies together to 
consider the question of uniform 
schedules. The recent extended dis- 
cussion of schedules grew out of the 
consideration of the question at the 
Indianapolis convention, of the Nation- 
al Association and it is thought quite 
probable that this may result in bring- 
ing al] parties together to consider 
and produce, if possible, a harmonious 
schedule system. 





Promotion for F. |. Mosher. 

F. I. Mosher, who for sometime past 
has been an assistant special agent for 
the Home under General Agent Han- 
cock of Baltimore, has been appotnted 
special agent for the company in West 
Virginia. For the present he will 
make headquarters at Washington. Mr. 
Mosher succeeds D, H. Collinson, late- 
ly resigned to take the New Jerseys 
special agency for the North British 
and Mercantile. Mr. Collinson takes 
up his new duties on the 17th inst, 
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IN FIELD FOR ROYAL. 
A. P. Silfverberg Appointed Assistant 
Special Agent of Company in 
Western New York. 





A. P. Silfverberg, recently connect- 
ed with the Philadelphia office of the 
Royal has taken the Western New 
York field for the company as assist- 
ant to Specia! Agent H. H. Visscher. 
He will make headquarters at Rochest- 
er. Mr. Visscher was formerly with 
the German of Freeport, but joined 
the Royal when the latter reinsured 
the German’s business. 

Perry G. Farquharson, whose ap- 
pointment as special agent of the 
Royal in the suburban territory occur- 
red recently, assumed the position on 
the finst inst., J. Tyler Watts, who 
long served as special agent for 
Queen’s and Nazsau counties, retiring. 
John H. Price, of Patchogue continues 
in the Long Island field as one of the 
Royal's special agency staff. 

As now constituted the field corps 
of the Royal] in the Empire State is 
composed of Messrs. Dagget, Visscher, 
Price, Silfverberg and Farquharson. 





ST, LOUIS TO HAVE COMPANY. 
New Venture Being Promoted by 
Harry M. Coudrey & Co. 

H. M. Coudrey & Company, the we!l! 
known local and general agents of 
St. Louis, are promoting a new fire 
insurance company to be called the 
National Fire Assurance Corporation, 
with $200,000 capital and $200,000 net 
surplus. The par value of each share 
is $10.00 and wil] be sold at $20.00. 
Mr. Coudrey will be manager of the 
company. The prospectus has been 

widely distributed. 


— 


PETITION FOR RELIEF. 








Local Agents at Jamestown, N. Y. 
Sorely Pressed by Non-Boarders, 
Pleading that the competition of 

non-board companies had become un- 

bearable the association agents at 

Jamestown, N. Y., ihave petitioned 

their companies for authority to name 

competitive rates, 

Jamesiown’s chief industry is the 
manufacture of furniture, there being 
a number of desk, chair and genera) 
furniture factories in the town. Its 
fire record for a series of years has 
been distinctly bad, and for that rea- 
son the request of the agents is not 
well received at company Offices. 





Not Favorable to Insurance Com- 
panies, 





The management of the New York, 


New Haven and Hartford Railroad 
prefers carrying its own fire insur- 
ance to placing it with the insurance 
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companies. For the handling of its 
losses it has a sinking fund to which 
it pays a stipulated sum each year. 
Once the Boston and Maine road 
passes under the control of the New 
York, New Haven and Hartford, its 
line will likely be lost to the Railway 
Syndicate, where it has been placed 
for many years. 





ROACH SUCCEEDS JENNESS. 


Former Special of the Connecticut 
Becomes General Agent for the 
Old Aetna. 





In succession to Frank W. Jenness 
resigned to take the ihandling of the 
rating work for the Underwriters As- 
sociation of New York State, the Aetna 
has apointed William C. Roach as its 
general agent in Western New York. 

Mr. Roach is widely and most fav- 
orably known to local agents of the 
Empire State in which territory he 
traveled for a number of years, first 
as an inspector for the State Ass»- 
ciation, later a special agent for Com- 
mercial Union and more recently for 
the Connecticut Fire. A graduate 
civi] engineer, a safe underwriter, and 
a gocd mixer Mr. Roach will worth‘iy 
represent tze fine old Aetna. 


Gets Special Agency of Spring Gar- 
den. 

The Spring Garden Fire, of Phila- 
delphia, has appointed the Americar 
Agency Company, of Baltimore, its 
special agent for Maryland, District 
of Columbia, West Virginia and Vir- 
ginia. Paul Turner is president of 
the American Agency Company. 
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ty, N. Y., several days ago, postpone- 


ment was asked for by the plaintiff's 
counsel. The court decided to let the 
case go Over until fall, but notified 
the attorneys that it must be tried at 
that time. 





Confessed to Arson, 





Joseph S. Hummell, the aged as- 
sistant to Charles T. Vail, ex-post- 
master of Flemington, N. J., confessed 
to firing the old Cornish store prop- 
erty at West Portal on February 24 
last. Vail is now undergoing trial 
for his alleged crime, the assigned 
motive being tthe collection of the in- 
surance had upon the property. Hum- 
mel] asserts that he acted under in- 
structions of and in conjunction with 
Vail. 





Again and Yet Again. 

Still unsatisfied with the long list 
of companies that have entered their 
New York City agency of late, New- 
man and Mac Bain have secured still 
another, the Allegheny of Allegheny, 
Pa. Rumor even has it that two more 
will soon follow suit. 


Loving Cup For President Chase. 





In recognition of his forty years’ 
service as president of the Hartford 
Fire, the office force and employes “f 
the company presented George L. 
Chase with an elegant solid silver 
loving cup during the past week. 





A. B. Howe Again In Harness. 

The many friends of A. B. Howe 
Assistant General Manager of the Se- 
curity Mutual Life Insurance Com- 
pany, ‘will be pleased to learn that he 
is again in harness, after an enforced 
absence of two months spent in At- 
lantic City, trying to regain his 
health, which had become greatly im- 
paired during the past six months. 
Mr. Howe feels greatly benefited by 
the vacation and expects in a few 
weeks to find himself fully recover- 
ed. 





Cling to a Good Company. 





We are in receipt of a letter from 
a subscriber who is now doing an ex: 
cellent business for the Mutual Bene- 
fit Life. He asks if we remember a 
time when under “hypnotic influence’ 
he was preparing to leave a success 
ful work and take up what was laud- 
ed as a greater field with another 
company. It was our privilege to pre 
dict that he was making a mistake. 
In his letter he says: “I have often 
thought with what wonderful preci- 
sion and foresight you then sized up 
the situation. I have seen some stormy 
days since then, but it has all worked 
out for the best and I am now mighty 
well satisfied.” 





Our good friends of the Western 
Underwriter under the head of “Goode 
Space Wasted,” comment on the space 
taken up by the Vindicator, of New 
Orleans, with a department for an 
swering correspondence. The an- 
swers are senseless unless one pos- 
sesses the key, namely the letter re- 
ceived, but then each answer repre- 
sents the saving of a letter-head, en- 
velope and postage stamp. 








WANTED. 


The agency of a good non-board com- 
pany for this city and vicinity. 
G. H. Keck and Son, 


277 State St., Schenectady, N. Y. 
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WRITTEN BY NATIONAL UNION. 





Pittsburgh Company Issues Its Policy 
on Large Nashville Risk. 





As a member of the Western 
Sprinklered Risk Association—a non- 
union organization—the National 
Union Fire, of Pittsburgh, issued its 
policy of $1,500,000, covering the ex- 
tensive line of the Merchants’ Whole- 
sale Warehouse Company, of Nash- 
ville, Tenn. The risk is of reinforc- 
ed concrete and thoroughly sprinkler- 
ed. The business is placed by Lulu 
B. Epperson and Company, of Nash- 
ville, the junior member of which 
firm, Harry F. Bringhurst, is now in 
New York City. 





RESERVES NOT TAXABLE. 





New Jersey State Board So Rules in 
Appeal Case of Standard Fire. 





In the opinion of the New Jersey 
Board of Equalization of Taxes, the 
reserve funds of home fire insurance 
companies constitute a liability and 
are thus exempt from taxation. In- 
vestments of the funds aside from the 
reinsurance reserve, however, must 
be taxed. The decision was rendered 
in the case of the State Fire of Tren- 
ton before the Board on appeal. Not 
content with the ruling the case will 
probably be taken to the courts for 
final adjudication. 





GOOD SHOWING OF ROSSIA. 
St. Petersburg Company Makes Cred- 
itable Showing Despite San 
Francisco Disaster. 

From the home office statement of 
the Rossia Insurance Company of St. 
Petersburg, it is evident that the in- 
stitution is in excellent condition, de- 
spte the heavy losses ($2,220,658), 
paid because of the San Francisco 

catastrophe. 

The figures, as of December 31, 
1906, show the following aggregates: 
Capital fully paid, $2,120,000; assets, 
$35,848,411; Government and railroad 
securities, municipal bonds, etc., $11,- 
475,119; real estate, house property 
unencumbered, $12,210,484; special 
reserve funds, $4,077,000; cash, $1,- 
154,328; premium reserve funds, ag- 
gregating $27,690,243; reserve for 
claims in suspense, $1,869,907; un- 
derwriting loss fire branch due to 
San Francisco fire, $67,865; increase 
in assets in 1906 as compared with 
1905, $1,427,547; increase in premium 
reserve in 1906 as compared with 
1905, $1,080,388. 

The company writes reinsurance 
only in this country. Carl Sturhahn 
is its United States manager. 





READY JULY FIRST. 





State Rate Maker Jenness Soon to 
Start Uoon His New Duties in 
New York. 





Having disposed of practically all 
outside matters Frank W. Jenness is 
prepared to start July first upon his 
new duties of chief rater for the Un- 
derwriters’ Association of New York 
State. 

Mr. Jenness has newly completed a 
schedule for rating special hazards 
which it is designed shall be taken up 
for consideration by the Conference 
Commission. 





Case Postponeg Until Fall. 





When the case of Reboulin Fils and 
James Talcott versus a number of fire 
insurance companies interested in the 
burning of the former's fancy fruit 
preserving manufactory at Elizabeth- 
port, N. J., in March, 1904, was called 
in the Supreme Court at King’s Coun- 
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SALARY LIMITATION. 


Missouri Law Declared Constitutional 
sy Attorney General Hadley. 


The Insurance Department of Mis- 
souri has received an opinion from 
Attorney General Hadley, of that 
State, declaring that the law limiting 
the salary of any officer of a com- 
pany doing business there to $50,000 
per year is constitutional. The law 
was enacted this year, and according 
to the attorney general, cannot be 
enforced upon companies now licens- 
ed until such licenses expire. 


MUTUAL COMPANY ELECTIONS. 
* (Continued from page three) 
‘Prior to the closing of the polls elec- 
ed by the superintendent of insurance. 
separately, under regulations prescrib- 
tion day said custodians «liall deliver 
all ballots so received by them to the 
inspectors of election. * * * No 
person shall conceal or withhold or 
aid or abet any other person in the 
concealing or withholding from the 
custodians or inspectors any such en- 
velope; nor shall any person, other 
than an inspector, open or aid or abet 
any person to open any such envelope. 
Expenses Approved by Superintendent 

“The superintendent of insurance 
shall have power to swpervise and dl- 
rect the methods and procedure of all 
elections ‘herein provided for and to 
make all further needful rules and 
regulations concern’ng the same. All 
bills for or an account of the custo 
dians of ballots and im:pectors of 
election, their employees, assistants, 
necessary expenses or disbursements, 
during the conduct of such election, 
and the canvas of the votes, sall be 
approved by the superintendent of jn- 
surance before payment by the com- 
pany. 

“The said elections and the conduct 
thereof shall at all times be subject 
to the supervision and control of the 
courts in like manner as elect‘ons for 
state, county and municipal officers so 
far as applicable. 

Incorrect Names. 

“The including by any corporation of 
the name of any person in any list 
of policyholders required by this sec- 
tion sihall not be construed as an ad- 
mission vy the corporation of the va- 
lidity of any policy, and no such list 
shall be competent evidence against 
the conporation in any action or pro- 
ceeding in which the question of the 
validity of any policy or of any claim 
under it is involved. No insurance 
company, and no officer, agent or em- 
ployee thereof shall knowingly omit 
the name of a policyholder and voter 
from the lists therein required to be 
filed, or shall knowingly omit to give 
the correct name and address of such 
policyholder and voter, or knowingly 
give a wrong address, or shall expend, 
advance or loan any money of the 
company contrary to the provisions of 
this section. 

“Except where such expenditure is 
authorized or required by th‘s section, 
no money of the company siall be ex- 
pended in connection with such elec- 
tion or in canvassing thereof, and no 
officer or agent of the company shal! 
directly or indirectly make any ad- 
vance or loan of such moneys to any 
person in connection with or for the 
purpose of such election or canvass. 

Restrictions of Officers and Agents. 

“No Officer other than a candidate 
for director, and no agent or employee 
of the company sha)] within the per- 
iod between the filing of nominations 
and the election, solicit any vote or 
proxy or receive any ballot or proxy 
in connection with any such election. 
This shall not prevent any person 
from exercising his right to otherwise 
warticipate in such election as a policy- 
holder. The stationery or supplies of 


the company, or office space devoted 
to the conduct of its business shall 
not be used for furthering the inter- 
est of any ticket or any candidate 
thereon. No officer, agent or employee 
of the company chal] ask, coerce or 
compel any other officer, agent or em- 
ployee of the company to support, 
work for, or oppose any ticket or any 
candidate thereon, 

“No person, whether connected with 
the company or otiherwise, shall issue 
Or cause to be issued any circular or 
other written or printed communica 
tion either in behalf of or in opposi- 
tion to any ticket or any candidate 
thereon containing any false 
ment, 

“A statement showing all sums of 
money expended in, or in any way 
connected with, the election of direc- 
tors or trustees, with a statemeut 
when expended, by whom expended, tv 
whom paid and for what purpose.” 


The clause _ in the proposed 
measure prohibiting office forces and 
agents of life insurance companies 
from soliciting proxies was stricken 
out at the Monday session of this 
week, and by a vote of 26 to 15 the 
Senate adopted an amendment intro- 
duced by Senator Cohalan, authoriz- 
ing agents and office force to work 
for proxies after office hours. 


state- 


Later—The Senate has held up the 
Rogers bil] tacking on an amendment 
thereto which will delay its passage. 
It looks as though the two houses of 
the Legislature had locked horns over 
the apportionment measure so earn- 
estly advocated by Governor Hughes, 
and adjournment is not likely to oc- 
cur for ten days yet. 

Senator Fancher’s bill amending 
the present law relating to the elec- 
tion of directors in mutual life insur- 
ance companies, passed the Assembly 
of the New York Legislature on Tues- 
day. 





Mutual Life 


Insurance Company 
of New York 


Under 2 New Management, 

With the s:andard policies and the 
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7 SURETY HAPPENINGS _ 


SEEKING RE-INSURANCE 


KEYSTONE BONDING TO QUIT. 
Operating on Limited Capital Com- 
pany’s Directors Become Alarm- 
ed, and Decide to Stop. 


Alarmed at the slender resources 
had by the Keystone Bonding Com- 
pany of Philadelphia, and fearful that 
they might perhaps be held personaily 
liable for its obligations, certain di- 
rectors of the corporation insisted a 
few days ago that it cease doing busi- 
ness and liquidate its affairs. 

George T. Parker, Philadelphia rep 
resentative of the Title Guaranty and 
Surety Company of Scranton, is offer 
ing the Keystone’s business for rein- 
surance but none of the companies 
thus far approached in the matter will 
allow him commission on the trans- 
action, if one be consummated, 

It was reported that the risks had 
heen taken over by the Scranton Com- 
pany. but th’s i‘s officers flatly deny. 
Prov'ding the question of brokerage 
be eliminated three companies—Em- 
pire State and the National Surety, 
of New York, and the Title Guaranty. 
of Scranton, have promised to send 
representatives to the Key-tone office 
to look over its business. If they de- 
cide to assume it, it will be a pro 
rated basis. 

While the reinsurance of the fidelity 
risks would be comparatively easy 
the handing of the contract and ju- 
diciary bonds is a very different prop- 
osition and one difficult of accomplish- 
ment. Once assumed it is well-nigh 
impossible to be relieved of liability 
under court bonds. 

Roughly speaking the business of 
the Keystone ‘Bonding Company now 
in foree aggregates $6,000,000, and its 
premiums, $24,000. 

The Keystone 





Bonding Company 


was formed about a year ago, its 
chief prometor being Pau! Connolly, 
at one time identified with a Balti- 


more company and later the Philadel- 
phia representative of a New York 
institution. He is a young lawyer of 
good education and address. His con- 
nections, moreover, were such as 
should have enablet h'm to promote 
the enterprise without resorting to the 
methods he appears to have foilowe~ 
In its latest financial statement fi!"| 
with the government the compan) 
claimed assets of $764,- 
335.86: $725,000 of the amount, ac- 
cording to President Connolly being 
invested as follows: 


aggregate 


Citv of Pittsburgh bonds, due 

| re ee tre rr eee ne $50,000 
Keystone Trust Co capital 

Re eee On Cee er 375,000 


Continenta] Guarantee Co., cap- 
ital stock .. 
Keystone Audit and Adjusiment 

Eos ohana ta cad cake oo dwaree 25,000 
Pennsylvania Contracting Co. 25,000 

Just who owns the Pittsburgh bonds 
none of the company’s drectors ap- 
pear to know. The four concerns men- 
tioned above are all recent creations 
of Mr. Connolly’s, who alone is able 
to give particulars concerning them. 

Representatives from the Depart- 
ment of Justice are now overhauling 
the Keystone’s affairs and a state- 
ment as to its actual condition may 
shortly be leoked for. 

Soon after the company began busi- 
ness in Philadelphia it contracted with 
G. W. Sweeney of this c'ty to repre- 
sent it in New York State. Spacions 








offices were taken in a Park Row 
building. and the rent paid therefor 
month after month The institution 


was never admitted to New York, the 
insurance department 


refusing ab+o- 





lutely to pass its variegated list of 
assets. 

While a member of the Surety Un 
derwriters Association the Keyston:: 
Surety was never given any busines: 
by the organization, whose member - 
were chary as to the worth of the 
company. 


DON’T NEED INSURANCE. 





Religion Supplants Need For Protec: 
tion and Policy Is Returned for 
Cancellation. 


Tue president of a New York insur- 
ance company rece:ved a letter from 
one of the policyholders of the com- 
pany the other day returning the pol- 
icy for cancellation. The insured 
claims to have reached the point in 
life where insurance was unnecessary. 
His letter is as follows: 

“T will now inform you that I do 
not care to carry any life insurance 
any longer, as I have got my soul in- 
sured and am satisfied with that and 
J praise God for *t. When I was saved 
God showed me that I did not need It 
any longer, so here it is. I hope God 
will show you why I do not need it 
for perhaps I could not convince you 
if I should write you all night. I am 
your friend yet and will never forget 
to pray for you, that we are going 
to talk this over in Heaven is for you 
to decide for yourself. May the Lord 
ely you is my (prayer. I will enclose 
pol’cy. ‘Please cancel my name at 
ence. With best regards I will close.” 





NOW A LAW. 

Governor Stuart, of Pennsylvania, 
Signs the Casey Employer's 
Liability Bill. 

Governor Stuart of Pennsylvania 
having attached his official signature 
to the Casey bill, recently passed by 
both houses of the State Legislature, 
the measure is now a law. Under its 
terms employers become liable for in- 
juries sustained by their employees 
and cannot invoke the fellow servant 
act as a defense as was possible here- 
tofore. 





Failure of Milliken Brothers. 

Surety underwriters are greatly in- 
terested in the failure of the New 
York iron and steel contracting firm 
of Milliken Brothers, probably the 
largest concern of its kind in the 
country. The firm has a number of 
large contracts, and it is generally 
assumed ‘will shortly be able to ex- 
tricate itself from present difficulties. 
The United States Fidelity and Guar- 
anty Company is surety for the firm 
on a number of undertakings. 





Wedding Bells. 

A pleasant ceremony at Parkman, 
twenty miles east of Cleveland, Ohio, 
was the marriage last Friday of Henry 
D. Lyman, sresident of the American 
Surety Company, to Mrs. Louis E. 
Davis, of New York City. The trip 
from the Metropolis to Parkman and 
return was made in Mr. Lyman's auto- 
mobile. 

Mr. ‘Lyman is admittedly a succeas- 
ful underwriter and a charming gen- 
tleman, who deserves all good fortune 
in this life and the next. 





Application has been made to the 
appellate division of the New York 
Supreme Court to restore to member- 
ship at the bar George Burnham, Jr., 
former vice-president and general 
counsel of the Mutual Reserve Life. 


LEONARD BACK IN BROOKLYN. 
Becomes General Agent and Adjust- 
er For Accident Insurance 
Company. 

T. W. Leonard, for the past few 
years superintendent for the Metro- 
politan Life, having charge of dis- 
tricts in Brooklyn and Philadelphia, 
has resigned to take up accident in- 
surance work as General Agent and 
Adjuster of the General Accident of 
Perth for Brooklyn. He has offices 
in the Bryant building, Flatbush ave- 
nue. He will give particular atten- 
tion to the industrial branch of the 

company. 

Mr. Leonard is a capable insurance 
man. Starting as an agent for the 
Prudential in Pittsburg, he develop- 
ed into one of the most aggressive 
and successful superintendents of the 
company. He has also had consider 
able experience in Ordinary insurance 
while connected with the Equitable 
Life at Pittsburg and Philadelphia. 

His many friends will ‘wish hia 
well in his new position. 

“Ten Shining Lights.” 

The ten leading producers of new 
business fur the accident department 
of the Metropolitan Casualty Com- 
pany for the month of May were: J. 
L. Riley & Co., Atlanta; Richard H. 
Breeze, Pittsburg; Maitland-Moritz 
Agency Co., Denver; William J. Jones, 
Philadelphia; H, R. Mann & Co., San 
Francisco; Wallace & McVeity, Kan- 
sas City; Daniel Cloud, Jr., Baltimore: 
Fred W. Porter, Chicago; William E 
Thomas, Cleveland; John T. Alwaise 
New York City. 





Establishes Claim Department on 


Pacific Coast. 


To expedite the handing of its bus. 
iness upon the Pacific Coast the Mary- 
land Casualty Company has establich- 
ed a claim department at San Fran- 
cisco, which will handle directly all 
claims reported in the territory. V. S. 
Anderson, theretofore at Salt Lake 
City, has been placed in charge o. sie 
new department, 





A Week’s Record. 


H. A. Russell of the P‘ttsburgh 
Agency of the Travelers recently se- 
cured the following excellent results 
in one week: 

$363.00 in accident premiums. 

$22.00 in health premiums. 

$647.43 in life premiums. 

Making a total of $1,032.43 in premi- 
ums for the week. 

In Charge of Home Office Represen- 
tative. 





Pending the appointment of a suc- 
cessor to Charles N. Vance, who re- 
cently resigned the Wasiington, D. 
C., agency of the Metropolitan Surety 
Company, the territory is in charge of 
B. A. Miller from the head office. 





Cracksmen at Work, 

Nearly $1,000 in cash was taken 
from the safe in the Yonkers, N. Y., 
meat market of W. C. Pierpont by 
professional cracksmen. Yonkers has 
had a number of such robberies lateiy, 
the active patrolling of the streets 
by the police seemingly having little 
effect upon the robbers. 





Charged With Embezzzlement. 

August Dohm, formerly head book- 
keeper for the Sixth avenue, New 
York furniture house of S. Bauman and 
Brothers, was arrested on Monday 
charged with embezzling at least $8,- 
000 from the firm. It is thought 
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Doam’s stealings will amount to fulls 
$20,000. 


Charged with stealing $8,000 worth 
of bonds belonging to G. M. Minzes- 
heimer and Company, of New York 
City, Gustave A. Gerard, a former em. 
ployee of the firm, was arrested some 
days ago. 


Investigation has developed that 
Jacob Woolner, a long-time woo! 
merchant of San Francisco, who sui- 
cided, last week, embezzled $7,900 
from the estate of his brother-in-law. 
Meyer Sandheim of New York. 





MAKE EMPLOYERS LIABLE. 


President Roosevelt Draws No Line 
Between Negligible and Un- 
avoidable Accidents. 

In an address at the Georgia Da 
Celebration of the Jamestown Expo 
sition, President Roosevelt discussed 
the question of employers’ liability 
for accidents. He contends that 
whether the accident is due to care- 
lessness, or was unavoidable, the in- 
jured person should receive compen 
sation from his employer. He said: 
“The great increase in mechanical 
and manufacturing operations means 
a corresponding increase in the num 
ber of accidents to the wage-workers 
employed therein, these including 
both preventable and inevitable acci- 
dents. To the ordinary wage-work 
er’s family such a calamity means 
grim hardship. As the work is done 
for the employer, and therefore ulti- 
mately for the public, it is a bitter 
injustice that it should be the wage- 
worker himself and his wife and chil 
dren who bear the whole penalty. 
To Relieve Accident Victims. 
“Legislation should be had, alike 
from the nation and from the States, 
not only to guard against the need- 
less, multiplication of these accidents, 
but to relieve the financial suffering 
due to them. Last winter Congress 
passed a safety appliance law which 
marked a long stride in the right di- 
rection. But there should be addi- 
uonal legislation to secure pecuniary 
compensation to workmen suffering 
from accidents, and when they are 
killed, to their families. At present 
both in the sphere covered by nation- 
al legislation, and in the sphere cov- 
ered by State legislation, the law in 
too many cases leaves the financial 
burden of industrial accidents to be 
borne by the injured workmen and 
their families; and a workman who 
suffers from an accident either has 
no case at all for redress or else 
must undertake a suit for damages 
against his employer. The present 
practice is based on the view an- 
nounced nearly seventy years ago 
that ‘principles of justice and good 
sense demand that a workman shall 
take upon himself all the ordinary 
risks of his occupation.’ In my view, 
principles of justice and good sense 
demand the very reverse of this view, 
which experience has proved to be 
unsound and productive of wide- 
spread suffering. It is neither just, 
expedient, nor humane, it is revolting 
to judgment and sentiment alike, that 
the fiaancial burden of accidents oc- 
curring because of the necessary ex- 
igencies of their daily occupation 
should be thrust upon those suffer- 
ers who are least able to bear it, 
end that «7h romety ». 
should only be obtained by litigation 

which now burdens our courts. 


toairs 


Consumer Should Bear Cost. 
“As a matter of fact there is no 
sound economic reason for distinc- 
tion between accidents caused by 
negligence and those which are un- 
avoidable, and the law should be such 
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that the payment of those accidents 
will become automatic instead of be- 
ing a matter for a lawsuit. Work- 
men should receive a certain definite 
and limited compensation for all ac- 
cidents in industry, irrespective of 
negligence. When the employer, the 
agent of the public, on his own re- 
sponsibility and for his own profit in 
the business of serving the. public, 
starts in motion agencies ‘which. 
create risks for others he should e° 
all the ordinary and extraordinary 
risks involved; and though the bur- 
den will at the moment be his it will 
ultimately be assumed, as it ought to 
be, by the general public. Only in 
this way can the shock of the acci- 
jent be diffused, for it will be trans- 
ferred from employer to consumer, 
for whose benefit all industries are 
carried on. From every standpoint 
the change would be a benefit. The 
community at large should share the 
burden as well as the benefits of In- 
dustry. Employers would’ thereby 
gain a desirable certainty of obliga- 
tion and get rid of litigation to de- 
termine it. The workman and the 
workman’s family would be relieved 
from a crushing load. 

Government Should Take _ Initiative. 

“The National Government should 
be a model employer. It should de- 
mand the highest quality of service 
from its employees and should care 
for them properly in return. Con- 
gress should adopt legislation provid- 
ing limited but definite compensation 
for accidents to all workmen within 
the scope of the Federal power, in- 
cluding employees in navy yards and 
arsenals. Similar legislation should 
follow throughout the States. The 
old and inadequate remedy of suit 
for negligence would then gradually 
disappear. Such a policy would mean 
that with increased responsibility o* 
the employer would come increased 
care, and accidents would be reduced 
in number. The temporary burden 
involved ‘will not hamper our indus- 
tries. Long experience of compen- 
sation laws in other countries has 
demonstrated their benefit. What we 
advocate is only a simple measure of 
justice, only one step toward the goal 
of securing, so far as human wisdom 
can secure, fair and equitable treat- 
ment for each and every One of our 
people. 

Criticizes Policy of Evasion. 

“As a corollary to the above let me 
point out the extreme unwisdom of 
the railway companies in fighting the 
constitutionality of the national em- 
ployers’ liability law. No law is more 
emphatically needed, and it must be 
kept on the statute books in drastic 
and thoroughgoing form. The rail- 
roads are prompt to demand the in- 
terference and to claim the protection 
of the Federal courts in times of riot 
and disorder; and in turn the Federal 
Government should see to it that 
they are not permitted successfully 
to plead that they are under the Fed- 
eral law when thereby their own 
rights can be protected, but outside 
of it when it is invoked against them 
in behalf of the rights of others. If 
it is proper for the Federal courts to 
issue injunctions in behalf of rail- 
roads, it is proper that railroads 
should be held to a strict liability for 
accidents occurring to their em- 
ployees. There should be the plain- 
est and most unequivocable addition- 
al statement by enactment of Con- 
gress, to the effect that railroad em- 
ployees are entitled to receive dam- 
ages for any accident that comes to 
them as an incident of the perform- 
ance of their duties, and the law 
should be such that it will be im- 
possible for the railroads success- 
fully to fight it without thereby for- 
feiting all right to the protection of 
the Federal Government under any 
circumstances, In the same way there 
should be rigid Federal legislation to 
minimize ail railway accidents.” 


THE “NEW ERA.” 





Original Features in Accident Poli- 
cies Just Issued by the Metro- 
politan Casualty. 





The Metropolitan Casualty Co., has 
issued itihe “New Era” accident policy 
which contains some new features. It 
provides double weekly indemnity for 
injuries received while abse from 
home, and preventing removal to the 
residence of the assured. It is intend- 
ed, to cover extra expense always in- 
volved in such cases for hospital treat- 
ment, hote] service, trained nurse or 
the bringing of wife or mother to the 
scene, 

It also provides Beneficiary Insur- 
ance with accumulations and special 
indemnities with accumulations, the 
additions under these features being 
at the rate of 10 per cent per annum 
until the maximum increase of 50 per 
cent is attained. 

The weekly indemnities are, $25 
per week for not exceeding 200 weeks, 
total disablement, and $5-$20 not ex- 
ceeding 26 weeks partial. The week- 
ly indemnities under the double bene- 
fit clause are $50, not exceeding 200 
weeks, total and $10-$40 not exceed- 
ing 26 weeks partial respectively. 

The premium is $20 for $2,500-$5,000, 
the object being to give a policy con- 
taining more liberal weekly and spe- 
cial indemnities and smaller princi- 
pal sum. 





Get the National Surety for Central 
Pennsylvania. 





The National Surety Company has 
appointed Miller Brothers and Baker, 
of Harrisburg, its agents for twenty 
counties in Central Pennsylvania, The 
firm transacts a general insurance 
business and in addition to the Na- 
tional Surety represents six or eight 
fire insurance companies. Mr. H. O. 
Miller of the firm is librarian of the 
State Senate and has an extended ac- 
quaintance among the public men of 
Pennsylvania. 





Pleasure at Frontenac. 
Golf and fishing promise to be fact- 
ors in furnishing amusement for accl- 
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dent underwriters at the convention 
to be held July 9-12, but a “popular 
member of the Association” writing 
to President Alexander says: 

. “I do not play golf, but if the Enter- 
tainment Committee wil] get up some 
kind of a game which I can get into 
and with which I am familiar, you may 
rest assured 2 will be holding my 
own.” 

The party suggesting the most de- 
sirable game to meet the above de- 
mand, forwarding same not later than 
July 1st to H. G. B. Alexander, 1208 
Michigan avenue, Chicago, will be 
suitably rewarded by Chairman Sro. 
Smith, of the Entertainment Commit- 
tee, 





Louisville Representative of Empire 
State Surety. 





Chariton B. Rogers, Jr., has been 
given the Louisville, Ky., agency fo: 
the Empire State Surety Company in 
all of its lines. 





TRY THE 


WOR Ue 


UNITED STATES 
CASUALTY COMPANY 


EDSON S. LOTT 


SECRETARY & GENERAL MANAGER 


141 BROADWAY 
NEW YORK 


1l 


The Metropolitan 
Surety Company 


HOME OFFICE: 
- 38 PARK ROW, 
NEW YORK CITY. 


David McClure, President. 

Andrew T. Sullivan, First Vice-Presi- 
dent. 

Clinton D. Burdick, Second Vice-Prest- 
dent. 

Frank A. Condon, Third Vice-Pres. & 
Treasurer. 

M. Joseph McCloskey, Fourth Vice- 
President, 

Walter C. McClure, Secretary. 

G. E. Hart, M. J. Mulrennan, Asst. 
Secretaries, 











aD9T INSU pays COMPANY 
of New York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 








HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William St., New York 





Excess Lines handled anywhere. 
Good connections at Lloyds, London. 
Corresponderts solicited 











The Empire State 


Surety Company 


Capital - - - - $750,000 
Surplus - 127,202 


Surety and Fidelity Bonde, Liability, Burg- 
larv, Plate Glass, Boiler, Personal Accident 
and Health Insurance. 

William M. Tomlins, Jr., -esident 

Moses May. First Vice President 

Willard P. Reide, Second Vice President 

Daniel Stewart, Secretary 


New York Office, 34 Pine St. 
Brooklyn Office, 391 Fulton St. 





OR A DEFINITE PROMISE TO 
PAY, well defined, no experi- 
ment and taking no chances that 
technical legal definition of what 
constitutes an accident will be used 
to defeat claims, buy your insurance 
in and sell the policies of 


“The Central” of Pittsburg, Pa. 
Its management will tell you, in YES 
or NO answers, what it covers and 
what it does not cover. 
Agents Wanted. 
For particulars address 


THE CENTRAL ACCIDENT 
INSURANCE COMPANY 
PITTSBURG, PA. 








THE FRANKFORT 


MARINE, ACCIDENT ana PLATE GLASS 


INSURANCE 


OF FRANKFORT-ON-THE-MAIN, 
SSTABLISHED is65s. 


nited States Department, 100 William Street, New York, N.Y, 
RICHARD D yen 
tIC D DELAFIELD. Pres. of National P K 
ERNST THALMANN, of Letenbeen, Tunimann hy 
‘ . a LUYVESANT Fish, Director Illinois Centrai Railroad 
ote FRANKLIN, U.S. Mgr. and A'torney. JNO, M. SMITH, Sec. U.S. Branch 
ployers and Public Liability, Elevator Insurance, Workmen’ 
n’s Collective 
Teams, Burglary, Individual Accident and Health, and Industrial Accident’ 


Deposited with Insurance Departments in the U.S 
for Protection of Pulierholders, seins $550,000.00 
Agents Wanted for Unoccupied Territory. 


CO. ~ 
GERMANY. 














ROBERT J. HILLAS, 


FRANK BE. LAW, 
2nd Assistant Secretary. 





THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST., NEW YORK CITY. 


Assets AMER ebEt AES EMSS e eee Seen wea $8,003,530.06 
Capital and Surplus ............00. ssscccce 2,904.775.76 
Losses paid to January 1,1907........ ........24,016,230.73 


This Company Grants Insurances as Follows: 
Bonds of Suretyship for Persons in Positions of Trust 
Fidelity Bonds, Burglary, Plate Glass, Steam Boiler, Fly- 
wheel, Employers, Public, Teams, Workmen's Collective, 
Elevator and General Liability, Personal Accident, Health 
and Bonded Attorneys’ List. 
OFFICERS: 
GEORGE F. SEWARD, President, 


Vice-President, Secretary and Treas, Assistant Secretary. 


—— 


HENRY CROSSLEY, 


GEORGE W. ALLEN, 
3rd Assistant Secretary. 








Py nnn womens 
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ONLY ONE COMPANY HAS The attention of Reliable Agents in search 


& Fie "Ghee Linaed -Peliey Gow of desirable contracts is called to the 


or JOHN HANCOCK 


2. The Greatest Amount of Securi- 


To, te seat commission and com | HANTUAL LIFE INSURANCE COMPANY 


tract for the Agent. 


We want a District Manager in OF BOSTON 

every center where we have no ' S. H. RHODES. President 

branch offize. Attractive terms ROLAND O. LAMB, Vice-President. 

and non-forfeitable renewals to WALTON L. CROCKER, Secretary. 

good men. Write at once. None but the best forms of Life, Endowment, Term 


and Instalment Policies issued. See our Optional An- 
FRANKLIN W. GANSE nuity Policy. Good Agency contracts to the right men. 





Vice-Pres. and Director FRANCIS MARSH, 
of Agencies. Manager for Eastern Massachusetts, 
The Columbian National Life Insur- John Hancock Bldg. 202 Devonshire ot 
ance Co., (FIRED 


176 Federal St., Boston, Mass. . : 

+The Leading Fire Insurance Company of america” |nion Assurance Society 
OF LONDON. 
Established A. D. 1714. 





HALL & HENSHAW, U. S. Managers, 
| 35 PINE STREET, NEW YORK. 
- {UNEXCELLED IN 








Favorable [lortality 


wm. B. CLARF .esident. 











ra » ANU.. 
witb Economy of Management. 
FIRST MUTUAL | ania 
Chartered in America. The Provident Life 





NEW ENGLAND MUTUAL <** Trust Company 


LIFE INSURANCE COMPANY, OF PHILADELPHIA. 
BOSTON, MASS. 





| 
| Rates of Premium Extremeiy Low 


and still further reduced by 
Annual Dividends. 





Operates on a full 3 |-2 per cent. Reserve | 
under Massachusetts Law, and offers 
the very best possible security, with 


a safe, equitable contract. Northern Assurance Co. 


OF LONDON, ENG. 
UNITED S* ATES STATEMENT AS OF JAN. 1, 1906 





FINANCIAL STATEMENT. 





Assets, Jan. 1, 1907 $42,826,918.80 Admitted Cash Assets ...... $3,814,971.58 
Liabilities 38,824,520.39 all Liabilities, including Reserves, . — 2,442,212.49 
Surplus 4,002,398.41 | Net Surplus in United States . . $1,372,759.00 
BENJ. F. STEVENS, President. EASTERN AND SOUTHERN DEPARTMENTS 
ALFRED D. FOSTER, Vice-President 9 ona: . 
D. F. APPEL, Secretary. Company’s Building ; : 38 Pine Street, New York 
GEORGE W. BABB, Manacer 


J. A. Barbey, Asst. Sec’y 
Wm. F. Davis, Asst. Sec’y T. A. RALSTON, Sup-Manacer 


in UN TATE Matua Lite 


RL NE TS 
...Assurance Company 


INSURANCE OFFICE) Worcester, Mass. 
OF LONDON. INCORPORATED 1844. 
FOUNDED 1710. } Financial Statement, Jan. 1, 1907. 
United States Branch: Gide. ccs *6'318.347.00 


S54 PINE STREET, NEW YORK.( 0 89 —————— 


Western Department: ase ae 
171 LA SALLE ST., CHICAGO. | A. G. BULLOCK, President. 


Pacific Department: | H. M. WITTER, Secretary. 
215 SANSOME ST., SAN FRANCISCO.’ BURTON H. WRIGHT, Supt. of Agencies. 


THE STATE LIFE INSURANGE COMPANY 
INDIANAPOLIS, INDIANA 


HENRY W. BENNETT, WILBUR S WYNN, ALBERT SAHM, 
President, Vice-Pres. and Sec’y, Treasurer, 
UNPARALLELED RECORD. 
Deposit with State of Indiana to Protectall Policyholders, $3,574,677. 

TO INSURANCE AGENTS —Examine the Life Annuity C »mpetitive Contract 
of this Company. An original method of securing a closer fraternity of interest 
hetween the Agent and the Company. It gives the Avent an opportunity to grow 
with and share in the prosperity of this Company asit grows and prospers. It 
enables the average agent to win a competency and become indenendent. 

Write for particulars. The Company has desirableterritory for capable men. 
Contracts direct #itk the home office. ~ 


oe 





Royal Exchange Assurance 


OF LONDON, ENGLAND. 


ESTABLISHED IN 1720. 


United States Branch. 


92 WILLIAM STREET, NEW YORK. 


U C. CROSBY, General Manager. 
R. D. HARVEY, Assistant General Manager. 


ss 
GERMANIA 
FIRE INSURANCE COMPANY, 
NEW YORK. 














ORGANIZED 1859. 
Cash Capital, $1,000,000.00 
Assets, 5,178,071.22 
Net Surplus, 1,094,932.62 


HEAD OFFICE: 
Cor. William and Cedar Streets. 





YOUNG MEN—MAKE MONEY 


There are opportunities 
to represent a big, sound 
up-to-date Life Insur- 
ance Company in a prof- 
itable manner. 

Prudential representa- 
tivesmake money. They 
have most varied forms 





f tageous contracts with 
sn napeg pag “ liberal commissions. 

ar hb. e, The attention of young 

men, particularly young 

men starting in business 
is especially sought. 

Write for full informa- 

tion regarding these un- 
usual opportunities. 


THE PRUDENTIAL 


INSURANCE COMPANY OF AMERICA, 
Incorporated as a Stock Company by the State of New Jersey. 
JOHN F. DRYDEN, Home Office, 
President. Newark, N. J. 





$106,000,000 


Paid in Fire Losses 
in the United States alone during 














57 YEARS. 


SSR tn eS at A 
BY THE 


LIVERPOOL 
*“° LONDON 
““’ GLOBE 


Insurance Company. 


ASSETS U. S. BRANCH, 
$12,336,961. 
NET sURPLUS 
$4,623,651. 


CONFLAGRATION PROOF. 
NEW YORK OFFICE, 45 WILLIAM ST. 











Commercial Union Assurance Company, 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STREET - NEW YORK CITY. 


of policies and advan- | 
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Managers Wanted 
IN 
Connecticut and New Jersey 
Address 


Reliance Life 
Insurance Co. 


OF PITTSBURGH 
dames H. Reed, President 


Paid Up Capital $1,000,000.00 

























- QUEEN 


Ins. Co. of America, 
NEW YORK. 


































9 VEA... 


Fire and Life : 
Insurance Co. 
Gothenburg, Sweden 





ORGANIZED 1866 


United States Branch 


29 and 31 LIBERTY ST. 
NEW YORK CITY 


MORRIS L, DUNCAN, United States Mgr. | 





Samue! Gans, Leopo'd Gans, 
Pr. sideat Vice Pres. & Gen’! Mgr. 


Samuel Gans Co. 
143-147 Franklin St., N. Y. | 


New York Chicago Atlanta 
RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 4835 Franklin 

Stocks handled at lowest percentage con- 
sistent with proper results, accompanied 
always with C»sh Guarantee. Our 
methods fortify adjusters in advance of clos- 
ing loss. 

Always telegraph or telephone at our 
expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Residént Manager. 
Home Office, Chicago, 207-209 E. Madison St 





THE 


Inter-StateLife 


Assurance Company 
Indianapolis, Ind. 





BP... B. DVORROGE 6.16 cccceves President 
John T. Martindale, 

Vice-Pres. and Supt. of Agencies 
BF. Maton........ Sec’y and Treas. 
E. F. Hodges, M. D....Med. Director 

EXECUTIVE COMMITTED: 
Thos. H, Spann. Chas. E. Coffin. 

Cortland Van Camp. 
FINANCE COMMITTEB: 

M. B. Wilson, W. E. Kurtz. H. W. 
Moore, E. I. Fisher, A. A. Barnes. 
AUDITING COMMITTEE: 

W. BE. Kurtz; Rear-Admiral George 
Brown; Dr E. F. Hodges. 














